MERICA 
A has never 
been a nation 
of quitters 
but it now 
harbors more 
of this breed than ever 
before in its history. 
Fear has possessed men 
and strangled business. 
The swiftest among us 
have stopped running 
and the word ‘‘can’t”’ 
has returned to our dic- 
tionaries and vocabular- 
ies. Isn’t it time to 
remember, and as an 
object lesson to our- 
selves, the old story of 
the race between the 
hare and the tortoise? 
D.K.S. 
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FLOWS THE DEALER 
WHO FEATURES 


STARTER MASH 


“RESULTS DETERMINE VALUE”. Value— 
nothing else—brings back customers again and again. 


You might build a big business with one-time sales 
of lower quality Chick Starter Mash. But it wouldn’t 
be profitable—and it wouldn’t last. 


In the face of adverse conditions we have stead- 
fastly refused to ‘“‘cheapen’’ Wisconsin Chick Starter 
Mash, the Quality feed for baby chicks. It gives 
results;—builds substance, flesh, bone and health in 
chicks. Users have consistently kept their chick 
mortality to 5% and less with this famous feed. 


It’s more expensive for the feeder to use a home- 
mix or cheaper mash; and a feed dealer offering less- 
er quality merely dams the 
larger flow of profits that 
might be coming to his 
own cash register! 


WRITE or WIRE YOUR 
Chick Mash requirements to- 
day. Be prepared for better 
things this season. 


FIGURE THIS 
YOURSELF 


What profiteth it a man 
to pay 10c to 15¢ each 
for Baby chicks; then 
skimp on the Quality of 
the ration—when less 
than lc per chick per 
week for 6 weeks will 
buy Wisconsin Chick 
Starter Mash, the reli- 
able feed that brings 95% 
or more through to 
safety and sound de- 
velopment? 


% x 


Send for Northern Milling s latest Bulletins and valuable information 
about the Complete Wisconsin Line of Profitable Feeds. 


NORTHERN MILLING COMPANY 


Quality Always Wins WAUSAU, WISCONSIN 


Since 1883 
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A view of the Southern 
Flour and Feed Company 
where, under Mr. Graves’ 
energetic management, Gold 
Medal builds profits quickly, {| 
safely—steadily. ‘ 


Fort Smith, Arkansas, 8-24-31 


Washburn Crosby Company, 
Kansas City, Mo. 


Gentlemen: We have distributed Gold Medal 
Poultry Feeds in this section for the past three years, 
working direct to the poultrymen in order to get their 
feed to them at the very cheapest possible price. We 
are more sold today than ever on Gold Medal Feeds 
because we are able to give our poultrymen the highest 
known quality farm-tested poultry feeds at a fair price, 
which has resulted in our selling by far the largest per 
cent of all poultrymen in our territory, who have con- 
vinced themselves after feeding different brands of 
Egg Mash that Gold Medal has no equal when it comes 
to producing eggs, and at the same time keeps their 
laying hens in proper condition. 

We have a very large trade on Gold Medal Scratch 
Feed, as it is the highest grade scratch grain and always 
uniform. We would not trade the Gold Medal account 


for any other account in existence, and when better 
feeds are made, Gold Medal will make them. 


Thanking you for your real co-operation of the 
past, we are 
Yours very truly, 
SOUTHERN FLOUR & FEED COMPANY 
By Dexter Graves, Pres. 


Mr. Neece and his fine flock of Leghorns—Gold Medal raised 
—layers that gave Mr. Neece 82% production during 
a three month period! 


Cavanaugh, Arkansas 
4-15-31 
I had 300 White Leghorn pullets 
and fed them on Gold Medal Egg 
Mash and over a period of three 
months got 82% production. I also 
put a bunch of baby chicks on Gold 
Medal Chick Ration and had won- 
derful results. I consider Gold 
Medal Feed second to none. 


(Signed) J. F. Neece 


GOLD MEDAL FEEDS 


“FARM-TESTED” Why Not Now? 
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GOLD MEDAL 
FEEDS 


build profits! 


Feeders buy Gold Medal Feeds because they 
produce results—profitable results. 


Dealers sell Gold Medal Feeds for the same 
a Customer satisfaction moves Gold 
edal. 


The letters from Mr. Graves and Mr. Neece 
at the left tell the Gold Medal Profit story 
briefly—and to the point. Both poultryman 
and dealer find profit in Gold Medal. That 
means a healthy business relationship—mutual 
respect—and steady repeat business. 


Aside from Gold Medal selling itself on its 
results, Gold Medal Dealers are backed by the 
reputation of Gold Medal—a name that has 
stood for value for more than fifty years. Gold 
Medal Dealers represent the largest milling 
organization in the world—an organization 
equipped to give them every advantage of tre- 
mendous purchasing power, resources, and 
merchandising help. 


Write for information about the Gold Medal 
Mixed Car Plan—a purchasing advantage for 
you that divides your investment by three—and 
triples your profit. Find out exactly how far 
Gold Medal goes in working with its dealers. 
Write today—don’t postpone the opportunity 
Gold Medal holds out to you. Build your busi- 
ness into bigger volume at better profits—un- 
der the name Gold Medal—as a representative 
of the world’s Largest Milling Organization. 


WASHBURN CROSBY COMPANY 
of 
GENERAL MILLS, INC. 


MINNEAPOLIS KANSAS CITY 


BUFFALO 
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Froedtert 


Grain & Malting 
Company 


MILWAUKEE 
MINNEAPOLIS 


Grain ana Feed 


Exclusive Wisconsin Distributors 
of Viracutx Cop Liver Or: 


EMERGENCY 


RATIONS 


That Will Appeal to Your Trade 


23% Protein 


HAVE a large 2-color poster 
printed on heavy cardboard 
and suitable for hanging up in your 
store, showing 4 simple low-cost 
rations. This poster is easy to read 
and carries a message that interests 
every dairy feeder in this time of 
low milk prices and the necessity 
to cut feed costs. | 
Mixing these rations for your 
feeders will help your business, giv- 
ing you a larger and quicker turn- 
over on Buffalo Corn Gluten Feed, 
bran and ground oats. 
If our salesman hasn’t put one up 
in your store, write for it. 


RATION SERVICE DEPARTMENT 


CORN PRODUCTS REFINING CO. 
17 Battery Place, New York 


Guaranteed 


BUFFALO -CORN 
GLUTEN FEED 


THE FEED BAG—MARCH, 1932 


Page Five 


| — | 
CORN 


This space is— 


TOLET 


—you know that we find general condi- 


tions (including our own business) 


improving. The upturn is very near. 


Arcady Farms 
Milling Company 
CHICAGO, ILLINOIS 
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Number Three 


Looking Over the Annual Report 
Of Eastern States Exchange 


Does $10,000,000 Business in 1931 


HE Eastern States Farmers Ex- 
change held its annual meeting 
at Springfield, Mass., February 
23 and 24. According to the local 
papers, approximately 1,000 farmers and 
members were present at the two-day 
session. The first day was given over 
largely to hearing reports and in gen- 
eral to building up the morale of the 
institution. The report of the general 
manager was apparently particularly de- 
signed to further sell the organization 
to its constituency. 
10% Gain in Volume 
Gains of approximately 10 per cent 
in the total amount of products handled 
were reported. Whether these gains rep- 
resent increases in territories where the 
exchange is already active or whether 
they represent business acquired in new 
territory, the newspaper report does not 
state and we are compelled to rely on 
the published report as only selected 
members and a few invited guests were 
allowed at the meeting. The writer sup- 
poses that he is a member in good 
standing as he bought a considerable 
quantity of feed and supplies through 
the exchange last year, but apparently 
membership in the movement is exclu- 
sive. At any rate no literature an- 
nouncing the meeting and no admission 
tickets were received by this member. 
Owing to reduced prices, the aggre- 
gate business done by the exchange 
this year was only approximately 
$10,000,000 in spite of the 10 per cent 
increase in commodities handled. This 
is several million dollars less than re- 
ported on previous occasicns. In any 
event the exchange is doing a large 
business and has become a very im- 
portant factor in the grain and feed 
trade of the section. Quentin Rey- 
nolds, manager of the exchange, proud- 
ly states that farmers in this territory 
are now adequately equipped to handle 
their purchasing problems and laments 
the fact that they are not so well orga- 
nized to handle the marketing of their 
produce. We agree with him in his 
iatter contention but are not so sure 
of the former. 


By Lynne P. Townsend 


Granted that the exchange handled ten 
millions of dollars worth of goods for 
its members last year and that this is 
a very sizable and important business, 
it is still probably less than 10 per cent 


of the total amount of feed and sup-. 
plies bought through regular retail feed 


stores each year and is certainly less 
than 5 per cent of the total purchases 
of all commodities by eastern farmers 
each year. How then does Mr. Rey- 
nolds figure that the purchasing prob- 
lem is solved? 


Until the exchange succeeds in hand- 
ling a far greater percentage of the 
purchases of New England farmers than 
it does now it can scarcely claim to have 
solved the question of economical buy- 
ing and, even if it were doing much 
more than it does along these lines, 
there would still be the question as to 
whether it was serving the best interests 
ot its patrons. Certainly there are many 
people who still believe that in the 
long run they can do better by patron- 
izing a more stable form of distribu- 
tion. 

Certain state employees and office 
holders are still active in the promo- 
tion and management of the exchange. 
For instance, McLean Buckingham, 
commissioner of agriculture for the 
state of Connecticut, was reelected to 
the directory board of the organization. 
It would seem that one who draws a 
good salary which is paid out of funds 
cerived from the taxpayers of his state 
would hesitate to lend his name and 
influence to an institution designed to 
compete with those taxpayers while re- 
maining exempt from taxes itself. 


Eastern Exchange Prospects 


To the casual observer, the exchange 
is running along at about the same gait 
it has followed for the last few years. 
Its practices have been greatly modi- 
fied and in fact follow in some outstand- 
ing instances the practices in the regu- 
lar trade which it once bitterly con- 
demned. It is experimenting with the 
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operation of retail stores, its representa- 
tives in many cases grant liberal credit 
and its patrons in a large measure hire 
the grain delivered from the car door 
to their barns. Thus it seems to be 
falling into the very pit from which it 
promised to dig its constituency. It 
still depends upon and receives support 
from public sources which no ordinary 
commercial enterprise can possibly re- 
ceive, and it still depends in a large 
measure on a skillfully directed propa- 
ganda to promote its enterprises. 

The Eastern States exchange has 
been fortunate in the men selected to 
head its work. Mr. Selby, its first man- 
ager, was an organizer, par excellent. 
Mr. Zink, who followed him, was a man 
of sound business judgment and his 
genius was well directed toward con- 
solidating the gains made by his prede- 
cessor. The present manager, Mr. Rey- 
nolds, is as shrewd and clever as either 
of those who preceded and in addition 
is well grounded in economics, has a 
flair for clear expression and displays 
the real spirit of the crusader. 

Has the exchange reached the zenith 
of its achievement? Who knows? There 
are many who think that it has and 
that retrogression will soon set in. It 
would almost seem that with these the 
wish is father to the thought. " Others 
think that the organization will con- 
tinue to grow and develop until it oc- 
cupies the field alone with the chain 
feed store. These are unduly pessimis- 
tic. As the exchange has never yet 
driven out a single wide awake and 
progressive dealer, there is certainly no 
reason to think that it can ever monop- 
olize the field. The best guess is that 
the exchange will grow very little larger 
except through widening its field of 
operations and that it can be expected 
to hold its present position almost in- 
definitely. 


HETZEL MILLING CO., Delavan, 
Wis., has installed equipment for mill- 
ing flour and expects to announce a 
new patent, self-raising pancake flour 
in the near future. 
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NEW YORK 

Harold C. McDaniels, Camden, has 
joined his father in the feed business. 
The firm will be known as W. H. Mc- 
Daniels & Son. 

John A. Gcodlander, Chestnut Ridge, 
well-known feed dealer, died last month 
after a short illness. 


Franklin Mills, Inc., Batavia, reelect- 
ed all officers and directors, including 
Howard Stetson as president at the an- 
nual stockholders meeting. 


Failing to open the strong box at 
Frank J. Young’s mill, Lancaster, N. Y., 
burglars set fire to the building but the 
blaze was discovered in time to prevent 
serious damage. 


L. S. Duggan has purchased the feed 
mill and retail business formerly oper- 
= Wilson & French, Gainesville, 


Dealers Criticise New Jersey 
Grain Act Amendment 


N interesting meeting was held 

by the New Jersey Feed Deal- 

ers association at the Cochran 
house, Newton, N. J., February 11, 
which was attended by feed dealers 
from Sussex, Warren and Hunterdon 
counties. Dealers were also in attend- 
ance from across the state line in New 
York. 

D. L. Schaible, Glassboro, president, 
spoke at great length regarding the ef- 
forts made to amend the act which had 
been approved by the state legislature 
in April, 1931, whereby the grain trade 


Bot 
UILT 


BAG FACTORIES ... 


COTTON 


MILL ... BLEACHERY 


‘ 


TALK asovut sacs! 


(Quoted from Customers’ Letters) 


‘... any company that takes 
care of their customers in the 
efficient way that is the policy 
of the Werthan Bag Corpora- 
tion must continue to enjoy 
preference from people who 
are interested in receiving the 
best that is available.” 


WERTHAN 


Bag Corporation 


NASHVILLE 
NEW ORLEANS 
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was greatly penalized. The law com- 
pelled those in the trade to obtain seals 
and certification in order to weigh grain 
accurately. 

“An amendment was sponsored in the 
legislature last month,” declared Mr. 
Schaible, “but did not offer the cor- 
rect remedy.” 

Henry E. Franke, secretary, outlined 
activities that were conducted since the 
New Brunswick meeting of the asso- 
ciation, announcing that another region- 
al county meeting will be held in March 
at Freehold, N. J. 

Trade practices which are working 
harm in the industry were stressed by 
Reeve Harden, Hamburg, a director of 
the association, who declared that they 
should be eliminated by concerted ac- 
tion. 

Harry Edsall, Consolidated Coal & 
Grain Co., Sussex, told the dealers as- 
sembled of the successful operation of 
his company in placing it on a cash 
basis since September, 1931. Mr. Ed- 
sall said that his company compared 
January, 1931, sales with the same 
period in 1932 and found them equal. 

Costs of feed today versus cost of 
feeds last year were stressed in a talk 
given by Ralph Bingham, Millville, who 
incidentally drove 140 miles to come to 
the meeting. In his talk he compared 
the difference in feed scales with the 
difference in price of eggs in 1931 and 
in 1932. 


Ohio Farm Dealers Hear 
Talks on Feeds 


Talks on feed merchandising and 
cther trade problems were heard by 
more than 300 persons who attended 
a meeting of the Farmers Grain Deal- 
ers association of Ohio at Toledo, Feb- 
ruary 22 and 23. 

Among those who spoke were Fred 
Mayer, J. F. Zahm & Co., Toledo, and 
A. G. “Chick” Phillips, vice president, 
Allied Mills, Inc., Chicago. 

A. C. Patzer, manager, Grove City 
Farmers Exchange, told how he beat 
the portables by cutting his grinding 
prices in half. Mr. Patzer followed 
this policy after the board of directors 
of his company had urged him to buy 
a machine to fight the itinerants out 
in the field. 

“Our grinding machinery has paid for 
itself,” he explained. “It represents no 
investment. Rather than spend $2,500 
for a portable grinder which would last 
scarcely more than two years, I de- 
cided to cut prices. The portables 
couldn’t meet them and my _ farmer 
customers kept on coming to our store. 
Our business increased. One sure way 
of weaning the farmers away from our 
store would have been to go out into 
the field with our own portable.” 


| 
| 
| 
| 
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| | 


Federation Pledges Fund to Fight 


Government Interference 


Convention Pronounced Outstanding Success 


“T HE most constructive conven- 
tion ever held by the East- 
ern Federation of Feed Mer- 
chants,” was the unanimous opinion ex- 
pressed by more than 300 delegates who 
attended the mid-winter convention at 
Syracuse, N. Y., February 23 and 24. 
Krom the first conference of the offi- 
cers held Monday evening, February 22, 
to the closing session February 24, 
which was prolonged at the request of 
the delegates, the meetings were sur- 
charged with enthusiasm that bodes well 
for the future of the trade. 

“Get the Government Out of Busi- 
ness’ was the slogan adopted at the 
cpening session after President Fred M. 
McIntyre, Potsdam, N. Y., had reported 
ot. the growing tendency of the gov- 
crnment bureaus to interfere with pri- 
vate business. That became the key- 
note of the convention and inspired the 
delegates to contribute or pledge near- 
ly $5,000 to start a fund to be used in 
a campaign of education. Among the 
contributors was the Mutual Millers & 
Feed Dealers association which  sub- 
scribed $250 from its treasury and called 
on its members to make personal dona- 
tions in addition. J. O. Doty, East 
Concord, N. Y., president of the Mu- 
tual Millers, made the presentation. 

Headquarters at Onondaga 
The Hotel Onondaga was headquart- 


ers for the convention and it turned bug-a-boo of business,” he said. 


cver the entire mezzanine floor with 
its ballroom, dining rooms and confer- 
ence rooms for the meetings. H. M 
Day, manager of the convention and 


ber of Commerce, welcomed the dele- 
gates to the city and assured them that 
uothing would be left undone to afford 
them a pleasant and profitable visit. 
There was such a rush at the registra- 
tion desk, which was in charge of Max 
Cohn, Sunset Feed & Grain Co., Buf- 
falo, that several delegates could not 
teach the convention room until Presi- 
dent McIntyre began the report of his 
appearance before the committee inves- 
trgating the federal farm board activ- 
ities. He stated that he learned so many 
facts from the hearing that “his blood 
boiled” and he was “getting hotter 
by the minute.” 

He explained the loans granted to co- 
cperative organizations and “self-styled 
cooperatives” which were used in di- 
rect competition with private enterpris- 
es. He claimed the whole plan was 
contrary to the intent of the constittu- 
tion and called for the support of the 
federation to work in behalf of fhe re- 
peal of the federal marketing act and 
the abolition of the federal farm board. 

Charles Quinn, Toledo, secretary of 


publicity bureau of the Syracuse tel 


These men were familiar and busy figures during the Pegg sve Federation mid-winter con- 


vention. 
Stannard, secretary; Fred 
cord, N. Y., 


Sexauer 


the Grain & Feed Dealers National as- 
sociation, was unable to attend the con- 
vention because of illness). He was 
scheduled to speak on the subject “The 
Government in Competition with Pri- 
vate Business.” 


Feed Trade Problems 


“What's New in the Feed Business” 
was the subject of a talk by David K. 
Steenbergh, Milwaukee, managing edi- 
tor of The Feed Bag, official paper of 
the federation. He gave much valu- 
able advice on the present business 
trends and interspersed his bits of busi- 
ness wisdom with clever anecdotes. 

“The credit problem is the present 
“Book 
accounts are mounting and the value of 
tne accounts is decreasing. The only 
solution is to operate on a strictly cash 
basis.” Mr. Steenbergh told of the 
growing numbers of feed merchants 
who are adopting the cash plan with 
satisfactory results and explained the 
procedure they followed. 

“The second difficulty to business re- 
covery is hand-to-mouth buying,” he 
said. “Those who buy in less than car 
lots sacrifice an opportunity to operate 
more economically. Such a practice en- 
courages farmers to truck their own 
feeds and the larger farmers can do it 
as cheaply as a dealer. Thus the’ dealer 
sets up additional competition which 
would not be the case if he buys in 
car lots. Hand-to-mouth buying also 
cften leaves the dealer without needed 
commodities and that drives away trade 
which may never be reclaimed.” 

The third problem he discussed was 
“price vs. quality.” “There is a ten- 
dency to buy low-priced feed,” Mr. 
Steenbergh suggested. “Then the deal- 
er will mark up a small margin of profit 
on the cheap feed and a large margin 
on the high priced feed, making it more 
impossible to sell the latter. I recom- 
mend that the dealers handle only high 
quality feeds and price them right so 
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Reading left to ae they are F. T. Be 


president, Dairymen’s League; J .O. 
and Fred M. Potsdam, N 


he said. 


njamin, Canastota, . Y., treasurer; W. A. 

Doty, East Con- 
N. Y., president. 

that they will move rapidly and yet 
permit a reasonable profit.” 

Mr. Steenbergh believes that fear of 
the depression has beaten many deal- 
ers. He told of salesmen who had failed 
to produce orders because they had 
built up false opinions on the buying 
power of firms with whom they had 
been doing business. He urged that 
the dealers not only cultivate their pres- 
ent markets more intensively but be on 
the alert to create new markets for their 
merchandise. 

His fifth constructive suggestion was 


that dealers depend less on_ spec- 
ulation and more on _ comprehen- 
sive merchandising for their profit. 


“Feed men are naturally speculators,” 
“The nature of their business 
nas made them so. Now, however, solid 
merchandising is the best source of sure 
profit.” He gave many illustrations of 
plans tried by feed men which had been 
successful in increasing sales. 


Rutland Milk Plan 


Representatives of the Rutland Milk 
Producers association were present and 
Murray Greggs, president, was called 
upon to explain the plan. After a brief 
talk he introduced the association’s at- 
torney, M. R. Wicks, who gave a com- 
prehensive presentation of the purposes 
and accomplishments of the organiza- 
tion. 

“The organization will own no pro- 
perty, will buy and sell nothing, but 
aims to make it possible for member 
dairy farmers to have a voice in the 
establishment of milk prices. First, we 
organize local town units. These can 
unite with the county units which in 
turn will become affiliated in a state 
unit. Ten representatives of the state 
organization will sit in at all confer- 
ences that affect the prosperity and 
welfare of the farmers. 


“The plan is simple and will be con- 
tinued so. We do not want to set up 
a ponderous organization. It is our de- 
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sire to cooperate with all present orga- 
nizations for the welfare of the farm- 
ers.” 

Mr. Wicks explained that Jefferson 
county was thoroughly organized and 
that several other counties had well ad- 
vanced units. The total membership ex- 
ceeds 14,000, and the plan has been in 
operation less than a month. The dues 
are 50 cents per year which is divided 
equally between the local, the county 
and the state units. 

The discussion following the talk in- 
dicated the interest of the feed merch- 
ants in any plan that would benefit the 
farmers. When assured that the Rut- 
land association did not plan, to: inter- 
fere with the existing organizations sev- 
cral delegates suggested they would in- 
terest the farmers in their sections. 

Surprise Luncheon 

The noon luncheon which was. planned 
to permit the delegates to become well 
acquainted with each other was unexpec- 
tedly turned into a fund raising session. 
The members of the board of govern- 
ers had been introduced and each had 
explained what had been accomplished 
in their local districts. When President 
Doty of the Mutual Millers association 
was introduced, he announced the gift 
of $250 from his organization to start 
a fund to counteract unfavorable legis- 
lation and to be used for publicity pur- 
poses. To this he added a substantial 
personal contribution and called on the 
other delegates to subscribe. The re- 
sponse was immediate and when the 
gifts were counted they totaled more 
than $1,500. Later contributions more 
than doubled the amount. 

Speakers at the luncheon included E. 
B. Murphy, president of the New York 
State Hay & Grain Dealers association, 
Syracuse, N. Y., and Dr. Arthur W. 
Clark, who explained the work of the 
experimental station at Geneva, N. Y. 
Mr. Clark stated that he was not en- 
titled to be called Doctor, but Secre- 
tary W. A. Stannard, Albany, N. Y., 
likened him to a doctor because “he 
knows more about some of us than we 
know ourselves’ and so decided that 
the title was appropriate if not correct. 

Prof. F. B. Morrison, Cornell uni- 
versity, Ithaca, N. Y., gave a talk on 
the subject “Interesting Discoveries in 
Livestock Feeding” at the afternoon 
session. He was besieged with ques- 
tions during the feed clinic which fol- 
lowed and was kept busy by his inter- 
ested listeners until he was called for 
the banquet in the evening. A complete 
report of his speech is included in this 
issue of The Feed Bag. 

C. S. Sievert, American Dry Milk In- 
stitute, Chicago, spoke on the subject, 
“Some Considerations in Formulating 
Commercial Feeds.” He explained the 
importance of the physical characteris- 
tics, palatability and performance of a 
feed to the feed manufacturer, dealer 
and feeder. 

“Feed is judged consciously or un- 
consciously by its looks,” he said. “Ap- 
pearance depends on the color, the way 
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the ingredients are ground, the bulk or 
weight per bushel of the feed, the way 
it feels when handled and sometimes 
the way in which it mixes with water 
or other liquids. This question of ap- 
pearance is of importance principally in 
selling the feed the first time. The 
animal for which the feed is designed 
will never have a chance to eat it unless 
in the judgment of the owner of that 
animal the feed is fit to be used. 
“The second idea is that of palata- 
bility. This point of palatability in gen- 
eral covers the taste and smell of the 
feed. Ordinarily we would say that 
this appeals to the animals that are to 


M. F. COHN, Sunset Feed & Grain Co., Buf- 
falo, N. Y., handled the registration in his 
usual way. He believes in a ‘‘cash basis’’ and 
no person was permitted to register without 
Paying the $5.00 fee. Following the conven- 
tion, Mr. Cohn went to Philadelphia for obser- 
vation at John Hopkins university hospital He 
has not been feeling well recent:y and wished 
to have a check made to find out if anything 
really was wrong. 


eat the feed but actually the taste and 
emell of the feed to the human being 
must be taken into consideration be- 
cause the owner of the animal will un- 
coubtedly smell of the material, and 
trobably taste it before buving. After 
that the animal gets a chance and if 
the feed is palatable and if the animal 
eats it regularly the value of the feed 
has an opportunity to make itself evi- 
dent. 

“The third point is that of the effi- 
cient performance of the feed. The 
feed must do the work. If it is used 
to produce a certain product, it must 
produce a unit of the product at a low 
cost. After. you have satisfied the con- 
sumer regarding the appearance of ‘the 
feed and have satisfied ., the animal re- 
garding the palatability of the feed, then 
the feed itself has a chance to show 
what it will do. The basis of repeat 
orders is really the efficient performance 
ot the feed and consequently the profit 
making power of the feed eventually 
depends on the efficient performance of 
that’ feed.” 


H. H. Trapp, Russell-Miller Mill- 
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ing Co. Buffalo, traced pro- 
cesses followed in producing bran and 
middlings for use in mixed feeds, com- 
menting on various improvements made 
in milling from early days to the present 
te. Mr. Trapp has had an extensive 
experience in Canada, as well as in 
America, having started his milling 
career as when a young boy he worked 
in his father’s mill. 

Prof. J. F. Lantz, Acme Milling Co., 
Olean, N. Y., gave a brief but inter- 
esting talk on the subject, “Do We 
Feed too Much Roughage?” He an- 
swered the question in the affirmative 
and his remarks are published on an- 
other page of this issue of The Feed 
Bag. 

“Dave” Steenbergh was in charge of 
a “Howdy Do” session which was held 
in the Hiawatha room. Moving pic- 
tures which were taken at past con- 
ventions were shown and _ produced 
much amusement. Other comic reels 
were displayed. Following the pictures, 
the delegates had opportunity to meet 
with the afternoon speakers and discuss 
the problems of feeds and feeding. 

The banquet was held in the spacious 
ballroom. Every place was filled and 
new tables had to be added. An orches- 
tra and several soloists entertained dur- 
ing the dinner. An illustrated travel 
tour was taken with J. T. Caulfield, 
New York City, passenger agent of the 
Union Pacific railroad as guide. Pic- 
tures of the Grand Canyon and National 
Parks of Utah and Arizona were shown. 
During an intermission, William S. Gere 
and a company of archers gave a unique 
exhibition with bows and arrows of 
many descriptions. 


Hear Dairymen’s President 


Fred H. Sexauer, president of the 
Dairymen’s League, was the first speak- 
er at the morning session on the sec- 
ond day of the convention. He told 
what the Dairymen’s League had ac- 
complished for the farmers in the regu- 
lation of the price through the con- 
trol of the fluid milk markets. Using 
charts to show the price trends during 
the past 10 years, he pointed out the 
favorable comparison of Dairymen’s 
League prices with those of other dis- 
tributors and with other sections of the 
country. 

“The Dairymen’s League has 2,800 
employees and 240 plants which it oper- 
ates,” Mr. Sexauer said. “Twenty-two 
city branches are maintained. With 
that tremendous organization serving 
50,000 farmers we probably make some 
mistakes. The aims and purposes of 
the league, however, are for the benefit 
of the dairy farmers and our business 
is administered with that always in 
mind.” 

He appealed for the cooperation of 
retail feed merchants, stating that “the 
prosperity of the farmers is the only as- 
surance of success for the feed merch- 
ants.” 

After explaining that the prices of 
farm products were at a low ebb and 

(Continued on Page Twenty) 
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NOPCO XX 
PROVIDES 


Uniform 


VITAMIN D 
PROTECTION 


You are cordially in- 
vited to inspect our 
laboratories at Harri- 
son, N. J., where tests 
involving thousands 
of chicks and many 
hens are being con- 
ducted. We will be 
pleased to furnish you 
with free information 
regarding Vitamin D 
for poultry and ani- 
mal feeding. 


Boston Chicago 
San Francisco 


NATI 


(x OPCO XX Cod Liver Oil car- 


ries more Vitamin D and has 
a uniform standard potency not 
found in unfortified cod liver or 
fish oils. This uniform, standard 
Vitamin D content is procured 
through the use of the patented 
Columbia University Process (U.S. 
Patent No. 1,678,454) by which 
the Vitamin D element is extract- 
ed from cod liver oil and is then 
added to other lots of cod liver oil 
to secure the desired strength or 
potency. NOPCO IS THE ONLY 
COD LIVER OIL STANDARD- 
IZED IN VITAMIN D POTENCY 
BY THIS PROCESS. For poultry 
feeding it has these unquestioned 
advantages: I. Nopco XX costs less 
for adequate Vitamin D protec- 
tion. 2. It has carefully measured 
Vitamin A and D potency and is 
constant in feeding value—each 
lot will give the same results. 3. 
It contains excess Vitamin D to 
take care of birds with extra high 
Vitamin D requirements thus pro- 
ducing more uniform results and 
roviding a margin of safety. 
based on several years’ intensive 
research and experience in serv- 
ing the poultry industry. 
In CHICK MASHES—Nopco XX 
means lower mortality, stronger 
chicks, no rickets. 


In LAYING MASHES—Nopco XX 
strengthens the egg shells, im- 
proves interior quality, and in- 
creases hatchability. 


ONAL OIL PRODUCTS CO., INC. 


EXECUTIVE OFFICE: 38 ESSEX ST., HARRISON, N. J. 
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LAKE SHORE GRAIN & Seed Co., 
Cleveland, has succeeded the Lake 
Shore Elevator Co., which declared 


bankruptcy February 15. Offices of the a A 
new firm will be adjacent to the for- =— 
mer Lake Shore Elevator properties. A 


M. Akers is president. 


Carefully Sifted for Feed Dealer Consumption 


PORTABLES TAXED 

Operators of portable mills in Michi- 
gan must pay a tax on the entire weight 
of the machines before obtaining their 
1932 license plates, according to an 
opinion handed down by the state at- 
torney general’s office. Feed dealers 
and millers in the state feel that this 
requirement will do much toward curb- 
ing the competition of itinerant grind- 
ers. 


Then there was the absent-minded 
motorist who changed his oil every day 
and his shirt every 500 miles. 

* * 
MARKING TIME 

Salesman: “Heard you have a new 
baby. When was it born?” 

Dealer: “Between the second pay- 


ment on the radio and the eighth on 
the automobile.” 


Profitable Feeds 
P rofit Dealers 


Whether your customers feed cattle, dairy 
herds, hogs or poultry, they demand feeds 
that bring the longest profit for every dol- 
lar they cost. There is a Quaker Feed for 
each requirement. Each feed is the best 
that knowledge and experience has develop- 
ed. Thousands of feeders have attested to 
their merit. Exacting tests by high 
authorities confirm this popular approval. 
It is the experience of dealers that once a 
feeder tries Quaker Feeds he becomes an 
enthusiastic and permanent user. These 
are the customers you want, Mr. Feed 
Dealer. The profits Quaker Feeds earn for 
customers pay you a profit. If you want 
to know more about the advantages 
Quaker Feeds offer you, Mr. Dealer, drop 
us acard. Do it NOW, before you forget. 


THE QUAKER OATS COMPANY, CHICAGO, U. S. A. 


IN STRIPED SACKS 


BUY QUAKER FEEDS 
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YOU WIN, JOHN 
Wife: “John, I’m going to give you 
a piece of my mind.” 
Dealer: “I wouldn’t if I were you. 
You can’t spare it.” 
* * 


PLENTY TO SPARE 
Dealer: “What a charming necklace!” 
Film Star: “Yes, isn’t it adorable. 
Made entirely of my wedding rings.” 
* * 


A banker, so the story goes, is a fel- 
low who loans you an umbrella when 
the sun shines and demands it when it 
starts to rain. 

* 
CORNHAY WEAKLY NEWS 

The Cornhay hardware store was 
ccmpletely wrecked inside last week, 
Jason Portz, the proprietor, having hit 
the wrong nail with one of his new 
hammers. 

An unusually large number of chicks 
are being shipped into Cornhay this 
spring, jedgin’ from the circumference 
of Tillie Teeflinger’s pet cat. 

A leap year ball was given at the 
Owls club February 29, most of the 
boys leaping out of the window when 
Minnie Klapatch commenced to make 
proposals. 

Found: Stray bull dog. Owner may 
have same by replacing seat of my 
pants.—Judd Perkins. 

HUMBLE BEGINNINGS 

Two feed dealers who were partners 
discovered their office boy tampering 
with their petty cash. One of them 
wanted to send for the police, but the 
other took a more humane view. 

“No,” he said, “let us remember al- 
ways that we began in a small way 
ourselves.” 

* * 
TOO PREVIOUS 

Jack: “Something seems wrong with 
this engine, it—” 

Jill: “Don’t be silly, wait until we 
get off the main road.” 

* * * 
REASON ENOUGH 

“How do you know it was a stork 
and not an angel that brought your 
little brother?” 

“Well, I heard daddy complaining 
about the size of the bill, and angels 
don’t have bills!” 


THEY SURE HAVE 
Dealer: “Times certainly have 
changed.” 


Salesman: “How so?” 

Dealer: “Why, I went to a party last 
night and the women talked politics, 
while the men gathered in a corner 
and exchanged recipes.” 
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Taylor Brothers Boost Feed Sales 
With Easy Payment Plan 


Money Guaranteed from Milk Checks 


G Nits have mounted 50 per cent 
within the past six months for 
Taylor Brothers, Cameron, Wis., 
dealers, and farmers come from a dist- 
ance of 25 miles to buy feeds from 
them. 

The sudden boost in business is the 
direct result of a deferred payment plan 
which Taylor Brothers arranged with 
creameries, cheese factories and banks 
in Cameron and vicinity. 


Banks Honor Assignments 

They discovered that farmers had cer- 
tain difficulties in arranging to make 
payments for feed at certain times of 
the year, although they needed the feed 
and were willing to pay for it. Taylor 
Brothers cast about for some method 
which would alleviate the situation and 
which would not work any unnecessary 
hardship or risk upon their own firm. 

Contacts were made with the leading 
creameries, cheese factories and milk 
plants in the Cameron district to find 
out if they would cooperate in working 
out a plan whereby a farmer’s milk 
checks could be assigned in monthly 
payments on feed. 

“These firms were glad to cooperate,” 
said L. E. Taylor, one of the brothers, 
“for they wanted to see the farmers’ 
feed needs taken care of in a manner 
which was mutually satisfactory.” 

The local bankers, when approached 
on the subject, agreed to accept these 
assignment orders as collateral which 
enabled Taylor Brothers to have the 
financial set-up necessary to take care 
of farmers’ feed needs for a period of 
six months. The dairy firms gave the 
Taylor Brothers’ orders preference over 
any other claims which might be made 
against farmers’ milk checks. In this 
manner practically all risk was elimin- 
ated for the feed firm. 


Send Out Circulars 

When the plan was inaugurated in 
October, 1931, Taylor Brothers watched 
the market closely and bought a large 
tonnage of feed when they were con- 
vinced that the market had reached 
bottom. A circular was then mailed to 
more than 2,000 farmers in the Cameron 
district calling their attention to the 
low price of feeds and explaining how 
they could save by buying now. It also 
called attention to the deferred pay- 
ment plan. 

This circular went right to the point 
in bringing the sales message before 
farmers: 

“You've often said to yourself, ‘well 
if I would have had the money to buy 
feeds when they were low-priced as 
they are at this time of the year, look 
at the extra savings and profit I could 
have made,’” read part of the copy. 


“You can do just that thing right 
now,” it continued. “The Abbott 
Dairies, Inc., Cameron, and other 
creameries, cheese factories, feed manu- 
facturers and bankers have promised to 
cooperate with us in this work whereby 
we can furnish you with all your win- 
ter’s supply of feed at these very low 
prices and you have six months to pay!” 

To back up this sales drive the local 
creamery sent out a follow-up letter. 


L. E. Taylor 


M. E. Taylor 


This letter had a good effect on farmers 
because it gave them confidence in the 
market, something they had to have be- 
fore they would be willing to buy their 
winter’s supply of feed. 


WISCONSIN 

V. H. Dani, owner of the Sugar Bush 
Milling Co., Bear Creek, has purchased 
the Bessette & Briggs feed mill. Lloyd 
Briggs will manage the mill for Mr. 
Dani. 

Matt E. Edwards, Oregon Milling 
Co., Oregon, has renamed his firm Ed- 
wards Milling Co. 

McKercher Milling Co. feed store at 
Arpin, Wis. was destroyed by fire last 
month. Damage of $2,000 was esti- 
mated, the building and fifteen tons of 
feed being destroyed. 

Ralph Biddick, Livingston, has opened 
a feed store. 

New Grist Mill, Benton, has opened 
for business. 

Sharon Grain & Feed Co., Sharon, 
has been incorporated for $35,000 to 
deal in wholesale and retail feed, grain 
and other produce. Incorporators are 
F. E. Hoard, D. E. Johnson and Maude 
Hoard. 

C. E. Gravelle, Onamo, Minn., has 
leased the Cashton Milling Co. build- 
ing, Cashton, Wis., and will open a 
feed store. 

De Forest Feed & Fuel Co., De For- 
est, has been incorporated for $20,000 
to conduct a grain, feed and coal busi- 
ness. Andrew Halsor, Melvin Halsor 
and Arthur Halsor are named as incor- 
porators. 

A. H. Sledge, Sheboygan Falls, has 
moved his mill to a new location on 
Bridge and Buffalo streets. 

Charles Olson & Son, Rhinelander, 
have opened a grist mill. 
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“Milk production is way down,” read 
the letter. “The month of August shows 
a drop of at least 50 per cent below 
that of July. 

“We do not look for high prices this 
winter, but we do expect a good steady 
tnarket at fair prices. We think we are 
safe in saying that our price for but- 
ter fat, in A-milk class, will not fall 
below 40 cents. Bran and other feeds 
are way down in price, so you can well 
afford to feed $14.00 bran to make 40 
cent butter fat. 

“See your feed dealer now. Place 
your order for your winter needs at 
these low prices. Get your stock of 
feed in now or soon, and save money. 
Your feed dealer will explain to you 
how you can pay for this feed on a 
six months’ plan without any outlay 
of ready cash.” 

Abbott Dairies, Inc. 
Swamped With Trade 

This merchandising idea worked out 
so well that Taylor Brothers were 
swamped with trade. L. E. Taylor de- 
clared that the number of new custom- 
ers was increased over 50 per cent, 
some coming more than 25 miles to 
take advantage of the offer. 

“At first we thought perhaps we had 
gone into something we could not go 
through with,” declared Mr. Taylor, 
“but we finally managed to’ take care 
of all customers. 

“We started this deferred payment 
plan October 1, 1931. A farmer could 
buy his requirements of feed and we 
would divide the amount by 12, or in 
other words he would pay for it in 
12 installments, beginning October 15. 
That brought us in a nice return every 
two weeks and we were sure of our 
money. 

“Payments are not extended beyond 
April 1, 1932 which means that at the 
end of every 15 days the payments are 
one less. For instance if a farmer 
bought feed on January 15 he would 
have to pay for his feed in four pay- 
ments. We expect to give farmers the 
same kind of a deferred payment plan 
on seed, and that is why we want all 
feed orders paid for by April 1.” 

Mr. Taylor pointed out that the de- 
ferred payment plan brought in many 
good feeders. It also brought in many 
accounts which he would not care to 
handle were it not for the assignment 
of their checks. Mr. Taylor declared 
that he would advise any feed dealer 
who would care to go into a similar 
plan to study the matter very carefully. 
He says that if a dealer can obtain the 
support of creameries and bankers, he 
believes they will be pleased with the 
way the proposition works out. 
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Letters from 


Our Readers 


Pipe Smoking 


I have your reminder of my subscrip- 
tion to The Feed Bag and am glad 
to enclose my check for $3.00 renewal 
for two years’ subscription. I always 
enjoy your issues as they come to me 
from month to month. 

Your editorial in the January issue 
was very interesting. You are certain- 
ly to be commended for the high qual- 
ity of The Feed Bag and its constant 
improvement. However, I have to take 
what you say with a grain of salt about 
this pipe smoking business, knowing the 
ungodly number of cigars you do con- 


sume on occasions. Of course, you 
might say that your brain wasn’t work- 
ing on these occasions and I might 
agree, but having run the whole gamut 
of all sorts of smokes, I still come 
back to a good, old Havana as my 
favorite. 

When it comes to pipe smoking, how- 
ever, you might get a kick out of this 
one. Yes, it is true that I smoke pipes 
once in a while, and have several in 
my desk at home that I drag out and 
put through their paces. One day the 
aluminum rod in one of these pipes 
needed mending, so I dropped into 
Blackburn’s Pipe shop down on Wash- 


Feed and Hopper 


ALL in ONE! 


CHICK STARTER 


AUTOMATIC 


Slit¥the package. 
Fold in the sides. 
And there’s your 
automatic hopper 
—filled with the 
finest chick feed 
made. 


—and a big new plan that gets the business! 


For months we’ve been telling you how Wayne Service and Wayne 
Merchandising Ideas are helping Wayne dealers get more than their 


share of the feed business. 


Here’s another striking example—the Automatic Hopper Box, a pat- 
ented exclusive Wayne idea, backed by new merchandising methods. 
Our novel yet practical plan is so complete and 
effective that it will make your store the center of 
attraction in your neighborhood—Headquarters 


for Chick Starter in your town! 


Get this Automatic Hopper Box in your store at 
once—and let this big new merchandising cam- 


paign start to work for you. 
customers for you. 


It will get new 
It will sell more Chick 


Starter—and help you sell other merchandise as 


well. 


Write us today for full information. 


ALLIED MILLS, Inc., Executive Offices: Chicago 
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ington avenue to get it fixed. Black- 
burn is an old Englishman. He be- 
moans the fact that folks have degen- 
erated into cigarettes and “snow” in- 
stead of sticking to the manly instru- 
ment devised by Sir Walter Raleigh 
and Mr. Powhatan. 


While the pipe was being fixed in the 
back room, Mr. Blackburn tried to sell 
me some smoking tobacco. Not finding 
my brand “Buckingham” (not Half and 
Half, either), I proved to be a poor 
customer until he reached up on the 
shelf, saying, “Did you ever smoke 
this?” and pulled down a small can of 
Gallagher’s Irish Rose, “No,” I told 
him, “I have never smoked _ Gal- 
lagher’s Irish Rose, but I would buy 
that can for old time’s sake—because 
when I was a kid down in Kentucky, I 
used to bounce rubber balls on the 
walls of Gallagher’s warehouse where 
they collected the stuff that this was 
made of later on over in Dublin.” Gal- 
lagher’s Irish Rose is sure a strong 
smoke, I’ll promise you that. I still 
have most of the can left. Some time, 
when you are in town, I will let you 
try it out and see if you are half the 
man on a pipe that you claim to be. 

C. E. McCARTNEY 
Purina Mills 
Minneapolis, Minn. 


* * * 


Babcock Writes 


In view of all the statements that 
were made in Syracuse, perhaps you 
would like to have the facts about the 
G. L. F.’s farm board loan. We have 
a line at $500,000 of which we are using 
$200,000, all invested in our marketing 
activities. Presumably we will pay off 
this loan this spring as the decline in 
commodity values is putting us in easy 
financial position. 

Another thing, each one of our locals 
is a separate corporation, standing or 
falling on its own finances. Its policy 
is to let competing dealers set the price, 
since if the local makes money it can 
rebate it to its patrons as patronage div- 
idends. Some dealers do not take ad- 
vantage of the opportunity we give 
them and start price wars. 

Still another thing, 53 per cent of G. 
L. F. volume at the present time is 
handled through local cooperative as- 
sociations, and dealers handle the bal- 
ance. No dealer who has cooperated 
with the G. L. F. has ever been re- 
placed by a so-called G. L. F. store. 
Those who either do not cooperate, or 
who lack the ability or finances to go 
along are replaced. 

H. E. BABCOCK 

Cooperative G. L. F. Exchange, Inc. 

Ithaca, N. Y 


* * * 


Cash Customer 


Inclosed please find check for $5.00 in 
payment for five year subscription to 
The Feed Bag and another check for 
$5.00 in payment for 250 of your cir- 
culars “Happy Is the Farmer Who 
Goes to the Mill.” I like The Feed 
Bag and it certainly enlightens me on 


many questions. 
WM. EICHHOFF 
Franklin Roller Mills 
Plymouth, Wis. 
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OUR LAST WORDS A brief editorial on the front cover of this 
ABOUT THE DEPRESSION issue of THE FEED BaG refers to the old 

story of the race between the hare and the 
tortoise. You will remember that the tortoise won because he refused to quit 
despite seemingly overwhelming handicars. 


Americans, whether in sports or business, have never been known as a 
race of quitters but present business conditions have put such fear into the 
hearts of so many of us that we are giving up the race without sincerely trying 
for the victory. The depression has strangled business because it has out- 
grown mortal proportions and has become such an obsession that we seem to 
have forgotten this earth is still peopled with men and women who must be 
living in much the same manner as they always have in the past. 


“We used to get a lot of business from Blank & Co. of Chicago,’’ a Min- 
neapolis jobber told us recently, ““‘but suppose the depression has hurt them 
too.”” Just for fun, however, we investigated Blank & Co., obtaining the fol- 
lowing report: 


_“The firm of Blank & Co. is one of the largest concerns in the poultry 
business in Chicago and has a great deal of money, is very well rated and 7s 
doing a lot of business all the time.” 


The depression very evidently wasn’t destroying this business for the 
Minneapolis jobber. Other conditions undoubtedly were to blame but not 
the least of these conditions could be put down as “‘fear of the depression.” 


A cod liver oil salesman called on eleven dealer-mixers who were consid- 
ered regular customers of his Milwaukee jobber. These dealer-mixers had not 


bought any X brand cod liver oil recently but the jobber said the depression 
was to blame. 


Making his calls, the salesman found that every one of these eleven dealers 
had cod liver oil on hand but that not one had any X brand. One dealer re- 
ceived a shipment of five drums of another brand of oil the day the X brand 
salesman called. The moral, of course, is that the dealers were buying cod 


— - but “‘fear of the depression’”’ kept the Milwaukee jobber from making 
the sales. 


An eastern commercial feed manufacturer felt that he was not getting 
sufficient business from three of his old reliable dealer accounts. ‘‘The farmers 
are not buying,’ these dealers told the manufacturer, so the manufacturer 
decided to make a survey among the farmers of these dealers’ territories. The 
survey revealed that the farmers of all three territories were buying commercial 
feeds. The dealers, in question, were not getting the business, however, because 


“fear of the depression’”’ had convinced them there was no business to be ob- 
tained. 


Let’s make a resolution, here and now, not to use the word “‘depression”’ . 
in our words or thoughts for at least three months. If we do this, we may lose = 
some of our fear and, at least, we will have the task of finding some other ex- - 
cuse if it is still necessary for us to explain why we are not getting business. F 
There is a good chance that once we forget the depression, it will actually pass 
into history. 


— DAvID K. STEENBERGH. 
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Eastern Federation Notes 


Gathered at Random During Recent Convention 


President Hoover should have attend- 
ed the convention to check up on “tea- 
cup money hoarders.” Several old-fash- 
ioned, large-sized bills made their ap- 
pearance at the registration desk. Per- 
haps the anti-hoarding campaign 
brought them into circulation. 

* * 


Fourteen directors and officers had 
dinner at the Syracuse hotel on the 
evening of February 22. We can ex- 
pect some startling news before long. 
That always follows a star chamber 
session. 

* * 

North American Trading & Import 
Co., of Philadelphia provided copies of 
the New York Herald Tribune for each 
delegate. 


Secretary Charles Quinn, Grain & 
Feed Dealers National association, was 
prevented from attending the meeting 


by illness. He was scheduled to give 
the keynote address. 


J. S. Putnam, Darling & Co., Chi- 
cago, wanted to make sure that the 
delegates would not have to stay out 
in the cold when they returned to their 
homes. He presented them with nov- 
elty key rings. 

* * 

At the banquet all noisemakers and 
fancy novelties were eliminated and the 
money put into extra entertainment. 


That’s why so many of the delegates 
expressed the opinion that it was a 
record breaker. 


the leading dairy publications. 


Calf Chow Checkers are self-fed. They 
and labor. 
simply reach for a Checker instead of a 
923 Checkerboard 


save time, money, 


teat. Purina Mills, 
Square, Saint Louis, Missouri. 


Write for a sample of Calf Chow 
FREE Checkers. See for yourself the de- 
advantage of Checkers. 
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A New Way 


to feed calves! 


Acam the Purina Chow dealer is first! 
This time it’s Purina Calf Chow Checkers 
—the first real advance in calf feeding in 
20 years. The good news is being flashed 
to the dairy industry through the news 
column and full-page advertisements in 


.--No more heating 
water for gruel 


-..Checkers end the 
messy job of 
mixing gruel 


Calves 


«+. Washing buckets! 
Another job 
Checkers end 


CALF 
CHOW 


(CHecKeRs) 
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Competition cannot be avoided even 
at conventions. The Postal Telegraph 
Co. furnished quotations throughout the 
convention through arrangements made 
by the Buffalo Corn Exchange. On the 
final day of the convention, the West- 
ern Union distributed printed quota- 
tions each half hour. Still, we didn’t 
hear about any of the delegates making 
much money due to market changes 
during the meetings. 

* * 


The board of governors were in 
charge of many features of the conven- 
tion for the first time. They effectively 
demonstrated that the governor plan of 
district control is a great forward step 
for the organization. 

* * * 

Secretary Stannard has found a new 
way to get the delegates into the meet- 
ings on schedule. He secured a large 
bell of the type the village school 
marms once used and kept it ringing 
until the hall was filled. 

* * 


E. E. Godfrey, East Aurora, N. Y., 
won the box of cigars for guessing the 
number of ounces of oats in the bag 
at the model fair booth. The booth 
attracted considerable attention and it 
is predicted that the federation will be 
well advertised at county fairs this fall. 


F. T. Benjamin, Canastota, N. Y., es- 
teemed treasurer of the federation, 
moved adjournment several times at 
about 1:00 p. m., the last day of the 
convention. Secretary Stannard then 
accused Frank of being the first to ar- 
rive and the first to want to go home. 
It can be said of Mr. Benjamiy, how- 
ever, that he never quits before the 
job is finished. 

Waverly, N. Y., delegation included 
M. O. and Don Wilson of Tioga Em- 
pire Feed Mills and C. J. LaFleur and 
W. S. Young of Kasco Mills. 

* 


R. P. Walden headed the Corn Pro- 
ducts Refining Co. delegation which in- 
cluded C. T. Cayhart, J. R. Bodurtha, 
James Irwin and C. R. Dean. 

Mr. and Mrs. W. D. Walker, Arcady 
Farms Milling Co., Chicago, drove their 
Cord to the convention. It was the 
first Eastern Federation convention Mr. 
Walker has attended and _ incidentally 
the first winter convention in several 
years at which Mrs. Walker did not 
spend most of her time pinning carna- 
tions on the delegates. : 

Ok Ok 


C. P. Reid, Marianna Sales Co., Mem- 
phis, claimed to have traveled the 
longest distance of any convention del- 
egate. It was just Charlie’s hard luck, 
though, that there was no prize for such 
distinction this year. 

* * * 

Jay Parker, Whitney Point, N. Y., 

wore a red, white and blue tie through- 


_ out the convention as part of his ob- 


servance of the Washington bicenten- 
nial. 

H. G. Manchester, Winsted, Conn., 
director of the New England Retail 
Grain Dealers association was an in- 
terested visitor at the convention. He 
wishes the New England association 
would sponsor a big, constructive con- 
vention similar to those of the federa- 
tion. 


| 
| 
(Hoods 
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Northeastern Iowa Association 
Adopts The Feed Bag 


Organization Has Enviable Record 


HE Northeastern Iowa Millers 

association adopted The Feed 

Bag as its officiak publication at 
a recent meeting held by the board of 
directors of the organization. Begin- 
ning with this issue all members will 
receive and read The Feed Bag regu- 
larly. 

The Northeastern Iowa Millers asso- 
ciation, although it is only a year and 
three months old, has an enviable rec- 
ord of achievement. It has closely ob- 
served and fulfilled the purposes listed 
in its constitution which include “the 
creating of a spirit of fellowship and 
mutual helpfulness among its members; 
the combatting of unfair and unlawful 
competition which threatens the exist- 
ence of the milling industry; and the 
seeking of relief from unjust and op- 
pressive rates imposed upon the millers 
by the various power coinpanies oper- 
ating in Northeastern Iowa.” 


Get Immediate Action 

Immediately after the organization 
was formed at New Hampton, Novem- 
ber 29, 1930, the officers and directors 
launched a constructive program and at- 
tacked the problems of most vital in- 
terest to the membership. Efforts were 
concentrated on portable mill competi- 
tion, power and insurance rates and un- 
favorable legislation. Evidence that the 
association’s work was successful is pre- 
sented in an announcement recently 
sent from the headquarters of the orga- 
nization to the trade. 

“Is it a good policy,” the message 
reads, “to spend $450.00 and by so do- 
ing save $15,000? Your answer, we be- 
lieve, is ‘yes.’ This is what the asso- 
ciation did in its first year of existence. 
As the result of our organization’s ef- 
forts our members are now saving 
in excess of $1,000 each month on 
their power bills and are receiving a 
discount of 20 per cent from three dif- 
ferent manufacturers of grinding plates 
which is saving them upwards of $600.00 
a year. We have also been able to cut 
down fire insurance premium rates from 
15 to 35 per cent. 

Battle Portable Mills 

“Don’t forget what we have done 
for the state of Iowa and indirectly for 
curselves when we ‘compelled the port- 
ables to pay the 3-cent gasoline tax on 
their trucks and obtain a driver’s license. 
We also induced several insurance com- 
panies to make their policies void on 
the farm property during the time a 
nortable operates on the premises and 
for 24 hours thereafter. A bill taxing 
the portable operator $50.00 for a li- 
cense fee was also introduced in the 
state legislature and although we were 
unable to get it enacted into law this 


season, we hope, with proper support, 
to put the measure through in the next 
session of the legislature. All of these 
things have meant a lot of hard work 
but have been worthwhile.” 

The portable license bill sponsored by 
the association in the last session of 


E. C. Heinmiller 


the legislature reads: 

“No person shall operate for hire or 
for compensation of any kind any port- 
able food or feed grinder, oat huller 
or mill in any county in this state with- 
out first having obtained from the 
auditor of said county a license to oper- 
ate same in said county. The fee for 
such license shall be $50.00 for each 


Ernest Striby A. W. Appleton 


food or feed grinder, oat huller, or mill 
and the license shall expire one year 
from the date of issuance thereof.” 
Prepare Farm Folder 

In addition to its attack on the port- 
ables through legislative channels the 
Northwestern Iowa Millers association 
prepared a special card which it fur- 
nished to its members for mailing to 
the farm trade. The card read in part: 

“Who in your community is equipped 
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to grind your feed any way you want 
it ground and is glad to do it any 
time you need it done? Your home 
town miller can do this and many mills 
are also equipped to hull your oats and 
roll them and mix balanced rations in 
which you can use your home grown 
grains, thus saving you-considerable on 
every ton of feed you need. . . . 

“It does not make any difference if 
the roads or weather are good or bad, 
your home town feed miller will give 
you efficient service. You will always 
find him at the same old stand, ready 
and eager to serve you. He does hot 
drift from one town to another. His 
Erices are uniformly low and with more 
patronage he will be able to make them 
still lower and add to his equipment so 
that he can be of even greater service 
to you and of benefit to his commu- 
nity. You cannot make a mistake by 
trading with your friends in your home 
town instead of patronizing the peddler 
or transient who has no interest in 
your community.” 


United We Stand 

The slogan of the association is 
“United We Stand.” Members are fur- 
nished with coat lapel buttons bearing 
these words and the name of the asso- 
ciation with an illustration of two 
hands in a clasp. Placards for display 
in the dealer’s place of business are 
also furnished with each membership. 

Present officers of the association are 
E. C. Heinmiller, New Hampton Mill, 
New Hampton, president; Ernest 
Striby, Denver Mill & Produce Co., 
Denver, vice president; A. W. Appleton, 
Osage Feed Mill, Osage, secretary and 
treasurer. Serving on the board of di- 
rectors are Galen Mellenger, Nashua 
Mill, Nashua; Joe H. Kaupel, Cresco 
Feed Mill, Cresco; J. W. Conry, Con- 
ry’s Mill & Elevator, New Hampton. 
These men have willingly devoted their 
time and effort to the association and 
are in a large measure responsible for 
its rapid growth and success. All ac- 
tivities of the organization and an- 
nouncements issued will be reported 
regularly in The Feed Bag. 


S. S. STANCHFIELD who has been 
in charge of the feed department of the 
Russel-Miller Milling Co., Minneapolis, 
has been transferred to the firm’s New 
England sales office. William C. Pratt 
succeeds Mr. Stanchfield in Minneapolis. 


C. B. FRETWELL, president, Spar- 
tan Grain & Mill Co., Spartanburg, S. 
C., formerly head of the Southern Mixed 
Feed Manufacturers association, has 
been chosen president of the Spartan- 
burg chamber of commerce. 
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Now... 
A more profitable 


feed business! 


Add to your feed this extra 
Vitalizing Element! 


Vitalize 
Poultry Feed 
with Conkeys 


A powder rich in 
the B vitamins of 
brewers’ yeast and 
the A and D vita- 
mins of cod liver 
oil. The elusive 
A and D vitamins 
are held secure by 
Conkeys special 
patented process. 


Feed Dealers and 
Millers will profit 
most by handling 
the complete line of 
Conkeys Poultry, 

and Stock 


Conkeys Y-O improves 
your feed... Gives you 
an extra selling advant- 
age ...Increases your 
profits ... Mail coupon 
for details! 


This nationally advertised poultry feed 
vitalizer—Conkeys Y-O— when mixed 
with your poultry feed, works wonders 
in helping hens maintain vitality. It 
assures users of your feed more eggs, 
stronger shells, higher fertility, hatch- 
ability, chicks free from !eg weakness, 
that live and grow fast. 


(onkeys ¥-9 


Rich in Vitamins A, B and D 


Conkeys Y-O will build for you a reputa- 
tion for producing the best poultry feed 
obtainable in your section. It will give 
you a real selling advantage over com- 
petitors. Enable you to make more 
money for yourself. And enable your 
customers to make more money from 
their flocks. 

Start using Conkeys Y-O in your feed 

at once. You'll find it a profitable 


business move. The coupon brings 
details, prices, etc. 


THE G. E. CONKEY CO. 


6761 Broadway Cleveland, Ohio 
Mills: Cleveland, O.; Toledo, O.; 
Nebraska City, Nebr.; Dallas, Tex. 


Phones 135 and 118 


ILLINOIS DISTRIBUTORS FOR 
CLO-TRATE CONCENTRATED COD LIVER OIL 


HERRICK 
FEED 
CO. 


HARVARD ILLINOIS 


WHOLESALE GRAIN & FEED 
SHIPPERS 


100% FOR THE DEALERS 


Gentlemen: Tell us more about how Conkeys 


Y-O will help us increase our feed sales and 
profits. 


Firm Name 
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Linseed Meal and all other 
feed ingredients available 


in mixed cars with 
STERLING products. 


Write or wire for prices. 


Northrup, King & Co. 


Minneapolis, Minn. 
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New England 
Association 
Reelects Ryther 
As President 


ARRY L. RYTHER, Belcher- 

town, Mass., was reelected to the 

presidency of the New England 
Retail Grain Dealers association at its 
postponed annual meeting, held at the 
Bancroft hotel, Worcester, Mass., Feb- 
ruary 18. Mr. Ryther’s election comes 
as a well-earned reward for the untiring 
effort and splendid leadership which he 
gave the organization during the try- 
ing year, 1931. When Mr. Ryther as- 
sumed office in December, 1930, the or- 
ganization was approximately $2,500 in 
debt, the most of which remained as a 
sad reminder of the attempt to launch 
a monthly magazine designed to sup- 
port the retail grain trade three years 
ago. 

Now Free of Debt 


This magazine was at first consider- 
able of a success but ran into difficul- 
ties when the depression set in and the 
indebtedness was incurred before its 
publication could be stopped. The debt 
has been something of a millstone 
around the association’s neck and no 
doubt has hampered its work to a great 
extent. Knowing all this, Mr. Ryther 
courageously accepted the presidency of 
the organization and together with the 
secretary and the executive committee 
set immediately about to wipe out the 
indebtedness and to place the associa- 
tion on a sound financial basis. 

On January 25 of this year the last 
of the obligations were paid and the 
organization closed its year with all 
bills paid, a small balance on hand and 
with every prospect for a most success- 
ful future. It was in recognition of 
Mr. Ryther’s service in this connection 
that his unanimous election to the of- 
fice for the ensuing year came about. 
He is one of the leading grain dealers 
in New England and with his partner, 
R. G. Warren, conducts the business 
known as Ryther & Warren, at Belch- 
ertown. The concern has been uniform- 
ly successful not only in the face of the 
recent depression but also in the face 
of the most active competition which 
includes nearby retail stores, the East- 
ern States exchange and a farm grain 
store operated along cooperative lines. 
When the mill burned several years 
ago, it was immediately replaced by a 
duplicate structure containing all the 
latest and best equipment. 


W. T. Abell Vice President 


W. T. Abell, A. D. Pease Grain 
Co., Burlington, Vt, contin- 
ued in the vice presidency, and this 


too in recognition of his able assist- 
ance in the heavy program of the last 
year. Lynne P. Townsend, who has 
been secretary of the association ever 
since it was organized four years ago, 
was retained in that office and in ad- 
dition was elected treasurer, it being 
censidered advisable to combine the two 
offices. 

The attendance at the annual meet- 
ing was not as large as in previous 
years for perfeotly obvious reasons, 
many dealers feeling unable to bear the 
expense at “this time and being unable 
to leave their stores on account of the 
fact that they themselves are in active 
charge and doing much of the regular 
work as a measure of economy. But 
those who were present at the meeting 
were very representative of the high 
type of dealers who constitute the mem- 
bership of the association and whatever 
may have been lacking in numbers was 
made up in quality. The meeting was 
strictly for business purposes and no 
entertainment of any kind was _ pro- 
vided. 

New directors elected were E. W. La- 
timer, South Coventry, Conn., and J. 
H. Morrill, Laconia, N. H., to fill va- 
cancies in the class of directors whose 
terms expire next year. H. S. Winslow, 
New Bedford, Mass., and Eugene L. 
Millett, Mt. Vernon, Maine, were the 
two new directors elected to the two- 
year term. Reelected for two years, 
were Frank G. Cover, Lowell, Mass.; 
H. G. Manchester, Winsted, Conn.; G. 


National Grain Dealers 
Set Meeting Date 


The thirty-sixth annual convention of 
the Grain & Feed Dealers National 
association, will be held at the West 
Baden Springs hotel, West’ Baden 
Springs, Ind., September 19-20-21, ac- 
cording to an announcement of the 
beard of directors. 

This will be the first convention ever 
held by the association at a summer 
or winter resort. Heretofore the an- 
nual meetings took place in cities hav- 
ing a large grain interest and an orga- 
nized grain exchange. 
the board of directors that the conven- 
tion sessions at the Indiana resort may 
be more largely attended because of 
the absence of outside attractions. If 
the experiment proves a success it is 
likely that many future conventions will 
be held at resorts. 
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It was felt by. 


Harry L. Ryther 


Mr. Ryther’s able leadership was largely re- 
sponsible for the successful year just con- 
cluded by the New England Retail Grain Deal- 
ers association. Members showed their ap- 
preciation by reelecting him. 


H. Stearns, Johnson, Vt.; A. W. Brai- 
sted, Bennington, Vt., and George 
Emerson, Farmington, N. H. 

Among Those Present 

Among the familiar faces at the meet- 
ing were those of George Fair, Hollis- 
ton, Mass., and George Gilmore, Wren- 
tham. Mr. Fair has never missed a 
meeting and always has something of 
interest to contribute. He is one of 
the association’s strongest supporters. 
George Gilmore was one of the organ- 
izers of the association and has always 
supported the organization most loyal- 
ly. He is the head of a concern oper- 
ating five stores and his check for $50.00 
representing five memberships, is always 
one of the first received each year. H. 
O. Chatfield, president of the Seymour 
Coal & Grain Co., Seymour, Conn., was 
also on hand and in the course of the 
day placed the officers of the associa- 
tion in possession of certain facts con- 
cerning activities in his state on the 
part of representatives of the agricul- 
tural college, which are to receive major 
attention in the next few weeks. 

With its bills all paid, with a strong 
president again at its head and with an 
unusually representative board of direc- 
tors, the association faces the coming 
year with great confidence. A _ stren- 
uous program has been adopted. Mem- 
bers will receive more for their money 
than ever before and an increased mem- 
bership seems assured. There are still a 
number of good dealers who have not 
been induced to join the association, 
and an active campaign to enroll all 
those who can qualify for membership 
is to be undertaken immediately. Head- 
quarters of the association remain at 
212 Myrick building, Springfield, Mass. 
The secretary is always available and 
those needing the services of the asso- 
ciation in any way are urged to call 
upon it. 
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Federation Holds Successful 
Winter Convention 


(Continued from Page Ten) 
appealing for help of the feed merch- 
ants to use their influence to aid the 
farmers in every possible way, Judge 
Roscoe C. Harper, Sherburne, N. Y., 
said: 

“There still are some successful far- 
mers. They are the ones who have 
taken off their white collars and put 
on the old boots and gone right to work. 
We have too many men on the farms 
who are not farmers. Every farmer 
must trim his sails and reduce his costs 
so that he can operate at a profit.” 

Judge Harper flayed the government 
for its short-sighted attempts to help 
the farmers. “The federal farm board 
1s not a help to the farmers. It is noth- 
ing but another load to carry.” He ap- 
pealed for a reduction in the number 
of county supervisors and town officers 
and stated that reductions in state and 
local taxes could be drastic without in- 
terfering with the proper functions of 
government. As he drove home fact 
after fact to show the wastes that re- 
sult in high and excessive taxes, he kept 
liis audience in good humor with the 
stories for which he is famous. 

At the concluding business meeting 
reports were given by the convention 
committees. The findings committee re- 


ported as follows: 

“We recommend more assistance be 
used in registration so that it can be 
done more quickly and to prevent de- 
lays of the opening sessions of conven- 
ions. 

“The slogan ‘Keep the Government 
Out of Private Business’ which Presi- 
dent McIntyre used for the keynote of 
the convention was well chosen. We 
particularly urge members to use all 
their powers to interest other trade as- 
sociations, politicians, and the public in 
general in an attempt to get the gov- 
ernment out of private business. 

“The officers have taken a very broad 
view of their duties and responsibilities, 
realizing that the task of directing the 
activities of this organization involves 
problems outside the actual retail feed 
business. The feed business is vitally 
affected by the activities of our local, 
state and federal governments and offi- 
cials. Our officers, keeping this in 
mind, have been active along this line 
and feed dealers should lend their moral 
and financial support if necessary to ad- 
vance this most commendable work. 

“We strongly recommend that the 
program of future conventions be 
formed with the idea of informing feed 
dealers of detrimental legislation and 


methods of counteracting same. 

“We would favor further considera- 
tion of the Rutland Milk Producers as- 
sociation. 

“We favor Atlantic City as the place 
for our next summer convention. 

“We commend the program commit- 
tee on the educational portion of this 
program and suggest that other features 
with similar intent be arranged for fu- 
ture conventions.” 

Reeve Harden, Hamburg, N. J., chair- 
man of the resolutions committee, re- 
ported resolutions approving of the 
convention program and expressing ap- 
preciation to the speakers and enter- 
tainers who had made this “one of the 
best and most successful meetings of 
the Eastern Federation of Feed Mer- 
chants.” The complete resolutions ap- 
pear elsewhere in this issue of The Feed 
Bag. 

While the convention closed officially 
at 1 p. m., the delegates lingered 
throughout the afternoon gathering in 
groups to form plans “to continue the 
enthusiastic program that has been 
started at this most successful of all 
conventions.” 


A. W. CARPENTER, Larrowe Mill- 
ing Co., Detroit, Mich., has returned to 
his duties after a year’s leave of absence 
which he took to regain his health. 


SAUNEMIN ELEVATOR CO., 
Saunemin, Ill., changed its feed business 
to a cash basis, February 1. 


There’s no outfit like it to cut, grade and 


Hundreds:of satisfied users. 


aspirate corn for scratch and chick feeds! 


?)2) The Monarch Corn Cutting 
and Grading Outfit 


It is a complete plant in itself. 
cleanest cracked (steel cut) corn you ever saw 
and mighty little meal. 
kernels, three sieve grader separates it, fan 
draws off bran, chaff, etc., into dust collector. 


Makes the 


Sharp knives cut the 


Complete ready to put to work as soon as belt 
is put on drive pulley. Cracked corn sales 
just naturally grow where this machine goes in. 


Write for New Catalog F-2. 


Sprout, Waldron & Co., Inc. 


Box 318, Muncy, Pa. 
Chicago Office: 
Buffalo Office: 725 GENESEE BUILDING 


9 SO. CLINTON STREET 


Builders of America’s Most Complete Line of Milling Machinery. 
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Prof. F. B. Morrison 
Cornell University, Ithaca, N. Y. 


FEEDS AND FEEDING 


Special Department for Our Readers 


Prof. J. G. Halpin 


University of Wisconsin, Madison 


Morrison Discusses 


Proteins 


At Federation Parley 


OR more than 60 years scientists 
have appreciated thoroughly the 
importance of supplying farm an- 
imals with the proper amount of pro- 
tein. While much careful work is still 
needed to determine definitely just how 
much protein is required for the best 
results with various classes of stock, 
vet we do know approximately the quan- 
tities that are required for most efficient 
production. These amounts are recom- 
mended in modern feeding standards. 
Only within the past few years, how- 
ever, has it been appreciated that the 
quality or kind of protein may be just 
as important in livestock feeding as the 
amount. In considering this question of 
the importance of the quality of protein 
in stock feeding, it is first necessary 
to understand the composition of pro- 
tein. 
Composition of Protein 


Proteins are among the most com- 
plex substances known to man. Their 
great complexity is shown by the fact 
that a single molecule, the smallest par- 
ticle of protein, may contain as many 
as 100,000 atoms. In comparison with 
this a molecule of water contains but 
.3 atoms, and a molecule of glucose only 
24 atoms. 

Proteins are made up of 18 to 20 dif- 
ferent building stones, called amino 
acids by the chemist. From the stand- 
point of livestock feeding the most im- 
portant point is that some proteins con- 
tain all of the known amino acids, while 
others lack certain ones. Some of the 
amino acids are indispensible in live- 
stock feeding, for animals are unable 
to make these amino acids in their 
bodies from other nitrogen compounds. 
On the other hand, certain of the sim- 
plest amino acids can be made by ani- 
mals from the more complicated ones. 
For example, the most simple amino 
acid, called glycine, is not needed by 
animals in their feed, though it is prac- 
tically always present in considerable 
amounts. 

Amino Acid Values 

To determine whether any particular 
amino acid is indispensible for animal 
life is a very complicated procedure 
and the results of the investigations with 
certain amino acids are still conflicting. 


It has been shown definitely, however, 
that tryptophane, cystine and histidine 
are indispensible for maintenance and 
growth, ‘and that lysine is indispensible 
for growth, if not for maintenance also. 
The data with reference to tyrosine and 
arginine are conflicting. 

If an animal is fed a ration in which 
the only source of protein is a highly 
purified protein which Jacks one of 
these essential amino acids, it will not 
be able to grow at all, and eventually 
it will starve on account of the lack 
of the essential amino acid. For ex- 
ample, zein, the chief protein of corn, 
contains no tryptophane and no lysine. 
If a young pig is fed zein as the only 
source of protein it will make no growth 
whatsoever, even though it receives an 
abundance of carbohydrates, fats, vita- 
mins, and minerals, and even though 
the ration contains an adequate amount 
of protein. 


Much painstaking chemical work has 
been done to determine the percentages 
of the various amino acids present in 
various purified proteins. Such investi- 
gations are tedious and expensive, and 
the data are therefore very fragmen- 
tary. Still less information is avail- 
able concerning the percentages of the 
various amino acids present in the mix- 
ture of proteins found in natural human 
foods or livestock feeds. This is because 
it is extremely difficult and well nigh 
impossible to determine accurately the 
percentages of certain amino acids in 
such a mixture of proteins, accompanied 
by other organic compounds, particular- 
ly carbohydrates. 

Laboratory Test Results 

Therefore from the standpoint of nu- 
trition, the most useful information has 
been gained by carrying on feeding ex- 
periments, particularly with laboratory 
znimals, in which the nutritive or bio- 
logical value of the proteins in various 
foods and feed has been studied. Such 
investigations have shown that the pro- 
teins supplied by various foods differ 
widely in their efficiency. For example, 
the proteins in milk, meat, and eggs 
have an exceedingly high nutritive 
value, for they supply all of the es- 
sential amino acids in abundant 
amounts. On the other hand, the pro- 


THE FEED BAG—MARCH, 1932 


teins of all of the cereal grains are 
considerably lower in efficiency than the 
proteins of these animal products, and 
in the quality of protein they furnish, 
the cereal grains all resemble each 
cther. 

From the standpoint of livestock feed- 
ing, this fact tnat the proteins of the 
cereal grains are of rather low efficiency, 
when forming the only source of pro- 
tein, is exceedingly important. The le- 
gume seeds differ greatly in the value 
cf the proteins they furnish. Soybeans 
and peanuts furnish proteins of high 
quality, while navy beans, lima beans, 
and cow peas are apparently too low 
in cystine to serve well as the only 
source of protein in the diet. 

Alfalfa Hay Lacks Cystine 

From the great usefulness and value 
of legume hay in livestock feeding, we 
would naturally assume that alfalfa hay 
furnished proteins of very high quality. 
Recent investigations at the Oregon 
station, however, indicate that when fed 
as the only source of proteins, alfalfa 
hay is deficient in cystine. 

In practical livestock feeding this 
does not seem, however, to be an im- 
portant matter, for usually alfalfa or 
other legume hay is fed in combination 
with the cereal grains. Fortunately, 
cereal grains are not lacking in cystine. 
In fact, legume hay and cereal grain, 
fed in combination, provide protein of 
excellent quality. The deficiencies of the 
cereal grains are made good by the rich- 
ness of legume hay in certain amino 
acids, and the deficiency of alfalfa hay 
in cystine is made good by the cereal 
grain. From the standpoint of econom- 
ical stock feeding, this is a most for- 
tunate and happy fact. 

Swine and poultry are more apt to 
suffer from deficiencies in the quality 
of protein in their rations than are 
cattle, sheep, or horses. This is be- 
cause swine and poultry are fed chiefly 
upon the cereal grains and other con- 
centrated feeds, due to the fact that 
their digestive tracts are not adapted 
to make much use of roughage, even 
good legume hay. Therefore in feed- 
ing swine and poultry it is particularly 
mportant that their rations contain a 
sufficient supply of protein-rich feeds, 
which furnish an abundance of the am- 
ino acids that are contained in low 
amounts in the cereal grains. Conse- 
quently in feeding these classes of stock 
such animal products as tankage or 

(Continued on Page Twenty-three) 
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A-C 
POULTRY 
FEEDS 


stand for quality 


These feeds have stood up under 
the most severe tests—and are 
known to produce ‘A FEEDERS 


Feed for Here is your opportunity to build 
every up a business that will substan- 
need”’ 


tially increase. 


MIXED CARS, WITH FLOUR AND 
MILL FEEDS OUR SPECIALTY. 


ISCONSIN MILLING CO. 


Menomonie, Wisconsin 


Are Portable Mills 
Getting Your Business? 


Here’s a way to stop them. THE FEED 
BAG has prepared a booklet entitled 
‘Happy Is the Farmer Who Goes to 
the Mill.’”’ Send it to your farm cus- 
tomers. It tells them why it will pay 
to patronize you instead of the port- 
ables. Cost of circulars with your 
name imprinted only $4.50 for 200 
copies, $5.50 for 500 copies, $7.50 for 
1,000 copies, F. O. B. Milwaukee. 


Send Check with Order. 


Please ship us (write number) The Feed 5 ag 
copies of your circular ‘‘Happy Is the 
Farmer Who Goes to the Miil.’’ . 210 East 
Check is enclosed. Michigan 
Firm Name street 
Milwaukee 


gE Check here if you have Magnetic Separator 
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ORDER NOW 


The demand for 
good quality 
Peat Moss is 
growing—itis a 
) PROFITABLE 
item to handle. 
SUPERIOR 
brand is one of 
the finest on the market; Feed dealers everywhere 
handle it. We offer it at the most reasonable 
prices in carload shipments or less. 


WRITE US TODAY. 


Clean, dry, BALED 
SHAVINGS—carloads 
only. They are plentiful 
and cheap now. Write 
for prices. 


Frank Miller & Sons 


2240 W. 58th St. Chicago, Illinois 


EUTSCH & SICKERT 
COMPANY 


400-401 Chamber of Commerce 
MILWAUKEE, WISCONSIN 


REPRESENTATIVE OF 


Staley Sales Corp. 


Corn Gluten Feed 23% Protein 
Corn Germ Meal 18% Protein 


+ 


Staley’s Soy Bean Oil Meal 
41% Protein 


Straight and Mixed Cars 


Use the Phone 
DISTRIBUTORS Call 
Marquette 


PURITAN BRAND 
Genuine Oyster Shells 


Write for delivered prices 31 40 
3141 


Get our CORN and OAT Prices || 


Feeds of all kinds also Hay— 
Alfalfa Hay a Specialty 
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Proteins Are Discussed 
By Feeding Expert 
(Continued from Page Twenty-one) 


meat scraps, fishmeal, and milk pro- 
ducts have a particularly high value, 
and also such efficient plant sources of 
protein as soybean oil meal and peanut 
meal, 

For pigs such combinations as grain, 
supplemented by linseed meal, wheat 
middlings, gluten feed, or any combina- 
tion of such feeds are inefficient, even 
if care is taken to provide a proper 
supply of vitamins and _ minerals. 
Through careful experimentation vari- 
ous combinations of feed have been 
discovered which are more efficient 
than the standard ration of corn and 
tankage, which for years was taken as 
the basis of comparison by scientists 
conducting swine feeding experiments. 
For example, in investigations at the 
University of Wisconsin, we developed 
a combination of corn, tankage, linseed 
meal, and chopped alfalfa, which proved 
fully equal to corn and skimmilk for 
pigs from weaning time to market. 
Other investigators have found that cot- 
tonseed meal can b¢ substituted for 
linseed meal in this combination, and 
still other more complicated mixtures 
have been tested which are fully as 
efficient as the combination just men- 
tioned. 

Surprisingly little data have been se- 
cured on the efficiency of the proteins 
im various protein-rich feeds for the 
feeding of dairy cows. Investigations 
by Professor Hart and his associates 
at the University of Wisconsin showed 
that when fed corn stover as the only 
roughage, protein from the entire corn 
or wheat grain or protein from gluten 
feed was distinctly inferior to milk pro- 
tein or the protein of linseed meal or 
Cistillers’ dried grains. However, with 
clover hay and corn silage as _ the 
roughages, there was little difference in 
the efficiency of gluten feed, linseed 
meal, distillers’ grains, or cottonseed 
meal as sources of protein. These re- 
sults show that where legume hay 
forms a considerable part of the rough- 
age for dairy cows, satisfactory rations 
can be provided without furnishing a 
great variety of protein-rich feeds. 


For example, with good legume 
nay, even such a simple combination 
as corn and oat grain, supplemented 
by wheat bran and linseed or cotton- 
seed meal, is satisfactory. Where a 
greater variety of protein-rich supple- 
ments can be provided, without much 
of any increase in cost, as can quite 
commonly be done, it would certainly 
seem advisable to furnish a somewhat 
greater variety. 


In recent investigations at the Vir- 
ginia station, there was relatively little 
difference in the efficiency of the pro- 
teins in peanut meal, soybean meal, and 
cottonseed meal for milk production, 
the peanut meal had a slightly higher 
value. In a trial at the South Dakota 


tinued support. 


gram. 


for their interest and assistance. 


Eastern Federation Resolutions 


HE following resolutions were passed by the Eastern Federation of 
Feed Merchants during the midwinter convention: 

Whereas: we deem this to be one of the most successful meetings 
of the Eastern Federation of Feed Merchants, due to the untiring efforts 
of President Fred M. McIntyre and Secretary W. A. Stannard, therefore, 
be it resolved that we express our appreciation and pledge them our con- 


Whereas: this meeting has been especially interesting and instructive, 
be it resolved that we express our gratitude to the several speakers and 
entertainers who have so heartily contributed to the success of the pro- 


Whereas: the work of the Eastern Federation has been greatly aided 
and abetted through our official publication, The Feed Bag, therefore. be 
it resolved that we express to the managing editor, David K. Steenbergh, 
our appreciation for his whole hearted cooperation. 

Whereas: the management of the Hotel Onondaga has endeavored 
in every way to make our stay pleasant and enjoyable, be it resolved that 
we hereby express our appreciation for the many~courtesies extended, and 
be it further resolved that we extend a vote of thanks to the newspapers 
of Syracuse, the Postal Telegraph Co., and the Buffalo Corn Exchange 


Another resolution condemning the practices of public officials who 
use their titles to foster and promote goods and products of certain cor- 
porations and cooperative associations was also adopted. 


station the protein of gluten feed was 
fully equal to that of linseed meal in 
supplementing soy hay and corn sil- 
age, a result which seems somewhat 
surprising, when we consider that this 
ration supplied no legume hay. 

Feeding experiments with beef cattle 
have shown that when fed as the only 
protein-rich supplement to a ration of 
corn grain, legume hay, and silage, lin- 
seed meal is more efficient than cot- 
tonseed meal. On the other hand we 
found in investigations at the Univer- 
sity of Wisconsin that when we fed a 
combination of half linseed meal and 
half cottonseed meal, just as rapid gains 
were produced by fattening steers as 
when linseed meal was fed as the only 
supplement. Recently Professor Mc- 
Campbell and associates have found at 
the Kansas station that a combination 
of linseed meal, cottonseed meal, and 
giuten meal is even better than the 
combination of linseed and cottonseed 
meals. 

This same triple combination has also 


Federation Governors 


The governors of the Eastern Feder- 
ation of Feed Merchants are arfanging 
meetings in each district in New York 
state during March. Plans will be made 
to continue the progressive program set 
up at the Syracuse convention. The di- 
rectors are assisting in the prepara- 
tions for the meetings. 

* * * 


Two new governors were appointed 
in February. Paul Ward, Candor, N. 
Y., will handle Broome and Tioga coun- 
ties and Harold Newman, Rochester, N. 
Y., will represent the federation in 
Monroe county. 

* * * 


Gov. John O. Yeoman has just re- 
turned to Coxsackie, N. Y., after spend- 
ing several months on the Pacific coast. 
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given excellent results with lambs in 
experiments by Professors Jordan and 
Peters at the Minnesota station, but in 
a trial at Nebraska did not prove su- 
perior to other supplements. 

In horse feeding we need pay very 
little attention to the quality of pro- 
tein. Merely timothy hay and oats pro- 
vide an excellent ration for work horses. 
In feeding brood mares more attention 
must be paid to providing an ample 
supply of an adequate quality of pro- 
tein, and the same is true in the case 
of growing colts. 

This whole question of the importance 
of quality of protein in livestock feed- 
iig is so new that we may expect 
much more information will be secured 
as a result of careful experimentation 
during the next few years. It seems 
logical to expect that gradually we will 
discover specific combinations of feeds 


which are somewhat more efficient than” 


those which have been commonly used 
in the past in feeding the various classes 
of livestock. 


HIO 

Vore and Shelley have opened a feed 
mill at West Milton. 

Clarence L. Mc Guinn has opened 
a feed store at Cedarville. 

Toledo Seed & Oil Co., Toledo, suf- 
fered a loss by fire last month esti- 
mated at $2,000. 

A. W. Tullis, Emery Grain & Feed 
Co., has filed a voluntary petition in 
bankruptcy. 


ILLINOIS 
Webb Bros., Benton, opened a feed 
store last month. 
Eli D. Adams, 44, head of the Adams 


.Feed, Flour & Milling Co.,, Effingham, 


died last month in an automobile acci- 
dent. 

Mac Hobart and Al Simmons have 
opened a feed mill at Fountain Green. 

Harry L. Bolen has opened a seed 
store at Anna. 

A. M. Parrack & Son, Mendon, have 
cpened a feed mill. 
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“‘This machine (the Blue Streak Corn Cutter, Grader and Polisher) is a knockout—just 


the kind of a money maker the field needs today.’’ 


of a well-known trade magazine.) 


(Quoted from a talk by the Editor 


HERE’S A MACHINE THAT YOU CAN MAKE BIG PROFITS WITH—IMMEDIATELY. 


Advantages: 

1. Five grades of corn—chick size, medium, 
coarse, corn meal and corn bran. Every grade 
a cleaner, brighter product than you have ever 
seen. 

2. The quantity of each of the above grades 
can be controlled. You can have nearly all 
chick size, or coarse, as you prefer. 

3. Big capacity with only 5 horse power—4,500 
pounds of corn per hour, 18 tons per 8-hr day. 
4. No knives to sharpen—no rollers to adjust. 


5. At 3c per kilowatt hour, power cost is only 
96c per 8-hr day. 

6. At a charge of only 10c per 100 Ibs. for 
cutting, grading and polishing, Phis machine has 
a conservative earning capacity of $36 per day. 


7. The price is so low that it will pay for itself 
in earnings in less than 90 days if operated only 
2 days a week. 

Sold on convenient terms," under the well- 


known Prater Guarantee of Satisfaction. You 
take no chance. 


The Scratch Feed Season is here now. 


Write for Complete Information Today. 


It’s Free. 


PRATER PULVERIZER COMPANY 


Manufacturers of Blue Streak Triple Reduction Process Hammer Mills 


Dept U, 1829 South 55th Ave., Chicago, Ill. 


— WHEAT 
MIXED FEED 


~Wheat Low Grade Flour, Red Dog, 4 
Middlings, Bran, Screenings 
not exceeding mill run = 


ST. PAUL, MINN. 


Office 315 Corn Exchange 
MINNEAPOLIS, MINN. AD 


S 


/ 


CAPITAL FLOUR MILLS, 


MINNEAPOLIS, MINN. 


Queen Wheat Feed 
Cherokee Middlings 
Mid-Dog Middlings 


ee Your trade will appreciate 
these quality feeds, and in- 
crease your volume of busi- 
ness which means increased 
number of customers and 
larger profits «. These quality 
feeds are manufactured in our 
own mills. 


Inc. 


Medium XX 


2 NEW SUPERIOR DIAMOND 


Grinding Plates 


have been perfected in our 
plant — the latest develop- 
ment in plate makeup. 

We guarantee these p!ates 
to last longer, grind faster 
and cooler, give better satis- 
faction all around than any 
similar p!ates now offered. 

A set of these plates will 
be shipped on og A days 
trial— you to be the sole 
judge of their performance. 

If they fail to give satis- 
faction we agree to take them 
back and pay shipping costs 
both ways. Get our new and 
lower Price List today. 


Diamond Huller Co. 
WINONA, MINN., U.S. A. 


Builders of the Diamond 
Ball-Bearing Attrition Mills 
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Northwest Association 
Revamps Program 


Plans for the reorganization of the 
Independent Feed Dealers of the North- 
west were formulated at a meeting held 
at the West hotel, Minneapolis, Febru- 
ary 18. 

Revisions were made in the official 
staff, the scope for membership was 
broadened and methods of financing the 
organization were discussed. 

Present officers include R. Emerson, 
Wanamingo, Minn., president, and O. 
J. Barth, Anoka, Minn., vice president. 
R. B. Wilhelm, St. Cloud, Minn.; Mr. 
Barth; C. R. Jackson, Detroit Lakes, 
Minn.; L. V. Dahl, Minneota, Minn.; 
Ed Lensch, Beaver Creek, Minn.; R. 
M. Serkland, St. James, Minn., are the 
directors. 

Those attending voted to hold an- 
other meeting this month to discuss 
future activities of the organization and 
to elect a new secretary and manager. 
Meanwhile, a concerted drive for mem- 
berships is to be conducted. 


W. B. GRIEM, in charge of feed and 
fertilizer inspection, Wisconsin depart- 
ment of agriculture and markets, Mad- 
ison, Wis., announces that this state 
experienced a drop of only 11 per cent 
ian fertilizer sales during 1931, while 
other sections of the country had a de- 
cline of 30 to 40 per cent. 


HOME OF WCCO STUDIOS 


NICOLLET 
-+HOTEL- 


| 

| 

| gt the Gateway of 
MINNEAPOLIW 
When in MINNEAPOLIS 
| why not gratify that long felt 
| laxation by the 
| NEW NICOLLET. 

| 

| 

| 

| 


Six hundred rooms complete 
in every detail at exception- 
ally reasonable rates. Rest 
ful beds. 


Moderately priced Restau- 
e tant and Coffee Shop. 


Three blocks from both 
depots 


Tourist Bureau directly op 
posite, 


w. B. CLARK, 


CAPITAL | 
| 
| 
Rapid Cut | 


Federation Hears Talk 
On Roughage Feeding 
By Prof. J. F. Lantz 


Roughage is a feed which costs 
money, therefore it should be cor- 
rectly valued and fed on a_ basis 
of its nutritive content, otherwise it is 
fed by guess work which nearly always 
means loss. Loss is incurred general- 
ly by the waste in over feeding rough- 
age which is almost universally prac- 
ticed in the dairy sections in the East. 
Loss is increased also by unbalancing 
the ration from the over feeding of 
roughage. 

Roughage in the eastern dairy sec- 
tion is largely carbohydrate. By its 
excessive feeding the ration is unbal- 
anced by the excessive amount of car- 
bohydrate and dry matter which im- 
pairs digestion and generally tends to 
lower milk production. It is pretty 
generally agreed among nutritive au- 
thorities that an excessive amount of 
either carbohydrate or dry matter de- 
presses digestion and the circulation of 
the blood through the mammary sys- 
tem of the cow, resulting in less milk 
production. 


There is another factor which is gen- 
erally overlooked by feeders, namely 
the comparative cost of the protein con- 
tained in roughage as compared with 
that contained in well balanced dairy 
ration or other protein grain by-pro- 
ducts. 

For example, a 20 per cent digestible 
protein dairy ration costing $30.00 per 
ton will furnish digestible protein at 
around 7% cents per pound whereas the 
digestible protein in leguminous hay at 
$20.00 per ton would cost around 123 
cents per pound and the digestible pro- 
tein in carboneasous hay at $20.00 
would cost about 25 cents per pound. 

Many farmers in the East purchase 
more hay than they grow on their 
farms and in view of the increased cost 
of the food elements contained in hay 
over those contained in grains, it would 
be more economical to feed only a suf- 
ficient amount of hay to raise the dry 
matter in the ration to requirements 
and no more. 


GENERAL MILLS, INC., Minne- 
apolis, has reestablished its Detroit, 
Mich., branch which was discontinued 
last May. H. J. Myers has been ap- 
pointed manager. 


‘‘All your needs in grain and feeds’’ 


BUFFALO, N. Y. 


Sunset Feed & Grain Co., Inc. 


CHAMBER OF COMMERCE 


FEED JOBBERS 


Also Representing: 


J. C. HUBINGER BROS. CO., Keokuk, Ia. Gluten Feed 

ENBY LICHTIG & -» Kansas City, Milo and Kaffir 
JOHN F. CRAIG & COMPANY, Philadelphia, Blackstrap Molasses 
OYSTER SHELL PRODUCTS Co., Philadelphia, Pa................ Oyster Shells 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


GIVE CHICKS AND POULTRY 


THE “hody building” 


FOOD THEY NEED 


SUCCESSFUL feeders use and recom- 
mend these two scientifically prepared 
ingredients. 


Armour’s Meat and Bone Scraps 

A complete mixture of high feeding 
value—in two granulations. Not less 
than 50% Protein. 


Armour’s Special Steamed Bone Meal 
An appetizing, highly digestible and 
economical ingredient for mixture with 
other feeds to build up the bone strue- 
ture. Guaranteed 65% B. P. of L 
There are other high-grade Ar- 
mour Feeds too. Write or wire 
us for prices or ask to have 
our representative call on you. 


ARMOUR AND COMPANY 
Dept. C 
Union Stock Yards Chicago, Il. 


Plants conveniently located to 
insure you prompt delivery. 


°32 Depends on You-- 
Step Ahead with Armour Feeds 


world. 


100 


PURE 


New York 


PILOT BRAND 


OYSTER SHELL FLAKE. 


for poultry is by far the largest selling 
brand of crushed oyster shell in the 


It is the only nationally advertised 
oyster shell on the market. 


You don’t have to shade your price to 
sell PILOT BRAND poultrymen. 


Ask for it. 
OYSTER SHELL PRODUCTS CORPORATION 


St. Louis London | 


Pecos Valley Alfalfa Mill 
NLM. 


TRY OUR 
PECOS SPECIAL 


IT’S BETTER 


Your inquiry would bé appreciated. 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
HAGERMAN, NEW MEXICO 
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Animal and 

poultry 

oo 
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When in the Market: 


For Coarse Grains—Poultry Wheat 
Ground Barley—Ground Oats— 
Ground Screenings—Feed Screen- 
ings—Milloats. 


Ground or Unground Bulk or Sacked 


Write or wire for prices. 


IAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINN. 


Cottonseed Meal 


ALL GRADES 
Arrival Drafts 


——~ Quick Shipments 


Humphreys-Godwin Co. 


Established 1898 MEMPHIS, TENN. 


REG. U. S. PAT. OFF. 


MOLASSES 


GENUINE CUBAN BLACKSTRAP 


The NORTH AMERICAN TRADING and IMPORT CO. 


260 SOUTH BROAD STREET 
PHILADELPHIA, PENNA. 


Wire or Phone for Quotations 
CHICAGO NEW ORLEANS BUFFALO 


$50,000,000 Available 
For Seed Loans 


Fifty million dollars of the capital 
of the Reconstruction Finance Corp., 
has been set aside to be loaned to 
worthy farmers for purchasing seed, 
fertilizer, spraying and dusting material, 
feed for work animals and fuel for trac- 
tors used in crop production. 

Money may be borrowed providing 
that the person seeking the loan has 
ro means of livelihood outside of farm- 
ing; that he cannot obtain crop pro- 
duction credit from other sources; that 
he has engaged in farming during 1931; 
that he will agree to use seed and 
methods approved by the secretary of 
agriculture and that he will agree to 
plant a garden for home use and a suf- 
ficient acreage of feed crops to supply 
feed for his livestock. 

Applications for loans must be made 
cn a form provided by the secretary of 
agriculture through the *local county 
seed loan advisory committees. A first 
mortgage on the 1932 crop, payable on 
cr before November 30, 1932, will be 
taken as security. 

Feed dealers who are interested in 
helping their customers obtain loans 
should get in touch with their local 
county agents or state agricultural col- 
leges. 


All members of the Eastern Federa- 
tion subscribe to The Feed Bag. 


We Solicit Your Inquiries 


CANADIAN & DOMESTIC MILLFEED 
ALPINE BRAND OAT PRODUCTS 
SCREENINGS 


Maximum Service and Individual Attention 


J. A. FORREST 


Feed Merchant 


SECURITY BLDG. Since 1900 


— 
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Shellbuilder 


is selected, bright in color, odor- 
less, screened, germ- 
proof, highly digestible, pure. It 
is packaged to sell. 


Write for a penal (three sizes) and 
a price. You'll like them both. 


SHELLBUILDER, INC. 
Cotton Exchange Bidg. 
Houston, Texas 


2 


)NATIC 

J — 

| 


Franke Grain Co. 


Incorporated 


Established 1892 


GRAIN AND FEED 


MILWAUKEE, - WISCONSIN 


(DEHYDRATED - STERILIZED ALFALFA) 


ei Makes the hen 
believe - ‘“‘SPRING 
IS ETERNAL”’ 


RETAINS—all 


available vitamins 
—essential minerals 
—choice natural color 


Also manufacturers 
of SUN CURED 
ALFALFA MEALS 
and LEAF MEAL 


MANUFACTURED BY 
CALIFORNIA - HAWAIIAN 

MILLING CO., Inc. : 
SAN FRANCISCO - CALIFORNIA ae 


ll ll 
Straight Cars--Mixed Cars 


Sudden Service 


Bran— Midds—Oil Meal 
Alfalfa Meal—Gluten 
Hominy 
Feed Oatmeal—Oat Feed 
Nopceo Cod Liver Oil 
Peat Moss— Charcoal 
Meat Scraps—Pearl Grit 
Pilot and Reef Oyster 
Shells 
Corn—Oats—Wheat 
Dried Buttermilk 
Fish Meal 


EVERYTHING FOR THE 
MIXER AND DEALER 


LA BUDDE FEED & GRAIN CO. 


MILWAUKEE, WIS. 
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The Mixer 


Saves Space 


Loading and unloading from the same 
end and with an overall height under 7 
ft., the Burton Feed Mixer saves space, 
facilitates convenient operation. 


And it mixes thoroughly. Hundreds 
of feed dealers testify to that. Let us 
refer you to some of them who are operat- 
ing Burtons near you. 


Burton Feed & Mixer Company 
2844 West Grand Blvd. 


Detroit, Mich. 
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CLASSIFIED 
' Service department for our read- CERE AL F. J. P HELAN CoO. 


ers. Low Rates: 25c per line; 


minimum $1.00. GRADING Cx. 418 Chamber of Commerce 


POSITION WANTED MINNEAPOLIS MILW AUKEE, 
Capable man with 14 years feed experience 
wants position as salesman calling on feed dealers SPECIALIZE IN WIS 
or manager of retail feed store. Write HE-31, . 
c/o THE FEED BAG, 210 East Michigan street, GOOD F ” 
Milwaukee, Wis. 
FEEDS AND FEEDING co and OA “cc ° 99 
For Grain F utures 
an eeding by Professors . A. Henry an 
> F. B. Morrison for sale by The Feed Bag at $4.50 WISCONSIN TRADE 
one copy of Feeds an eeding in combination 
$5.50. Send check or money order with order to TRY US. 


THE FEED BAG, Milwaukee, Wis. 


ADDRESSOGRAPH FOR SALE 
We have installed new Speedaumat addressin; 

equipment in our office and have a hand operate 
and approximately 5, plate frames for sale. 

This equipment would be just mght for some Feed Dealers: 
larger feed dealer or a feed distributor to use for 

his direct mail advertising. We will sell this 


equipment at an attractive price and could make When in need of high quality 
arrangements to put buyer’s list on_ plates so 
equipment would be all ready to use. RY interest- feeds you will make no mistake 
, write THE FEED BAG, Milwaukee, Wis. e by handling .. . a a 
INDIANA Aeme Golden Feeds mann 
Lawrence Heishman, junior partner for F pata Poul 
of the firm of Stoy & Heishman, Cory- or Farm Animals and Poultry. 


den, has purchased the interest in the @ They will meet every require- BADGER BRAND 


business owned by Lewis Stoy who a ee 
died on December 15. ment. Write for cenesiptive Selected Seeds 

W. H. Aylor has opened the Tuxedo pamphlet and dealer’s price list. and Seed Corn 
Feed and Supply Co., Aurora. 


B. J. Allomong, Quality Mill, Ashley, CME MILLING CO., °xfy"’ 


staged a feeders’ meeting last month }. F. LANTZ, E 
which was attended by more than 100 Cal Mauger 


persons. Dr. E. E. Clore, Greenwood, 
an eminent veterinarian, gave an ad- 
i dress on livestock diseases and livestock A — 
feeding. nrrounre 
t C. E. James, Jeffersonville. has nm ing a 


opened the James Seed Co. He was Special Arrangement 
ve formerly with John Gienger & Co. 


L.Teweles Seed Co. 
Milwaukee, Wisconsin 


Quality Does Count 


In tests completed at Madison—in which 


ractically every Cod Liver Oil sold in the 
Pleasant Jones, part owner of the on State wa im, ' 
Jones Feed & Coal Co., Dugger, was &. COD LIVER OIL, used at a 
evel o added to the basal ration 
pose | in an accident last month at the eat craps showed better results (higher percentage of 
small wagon mine near Dugger, which ash in Tibia) than any other oil used at a 
ke also owned. He was 67 years old. Quantity Discounts level of 1% added to the basal ration. 


Brown Ice & Feed Co. store, Terre De Think of it—Nopco at 4% better than 
Haute, was recently damaged by fire. alers Only ts 
J. N. Cripe, North Manchester, has Bi 


Truck Loads or Car Lon de the market. Ask us for prices. 
: So. St. Paul or Minneapolis 
GET MY PRICES—SAVE' MONEY “ FEED SUPPLIES, INC. 
A. L. STANCHFIELD Maney Bros. Mill & Elev. Co. 
Carlots and Mixed Cars MINNEAPOLIS, MINN. Milwaukee Wisconsin 
FLOUR, MILLFEED Telephone Main 3307 Collect 


OILMEAL, ETC. 


502 Corn Bldg. 
MINNEAPOLIS, MINN. 
“Stand by Stan’’ 


usiness 
anity Fair 


Printed messages 
Flour They are profitable 


GROUND OAT GROATS 


Low Fibre Content 


NORTH EAST FEED MILL CO. 


Laboratory Tested. ADTKE ORTSCH 
Made Right and Priced Right. R BROS. & CO. 
Write fo: our prices in straight EstasusHep 1894 


NEBRASKA CONSOLIDATED and mixed cars with bran, midd PRINTERS 


lings, Cannon feed (flour midd- 


MILLS COMPANY ing eed 


MILLERS 522 N. MILWAUKEE STREET 
Mother’s Best Flour MINNEAPOLIS, MINN. Broapway WISCONSIN 
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Northeast Manufacturers 
Elect New Officers 


W. S. Young, Kasco Mills, Inc., Wa- 
verly, N. Y., was elected president of 
the Northeast Feed Manufacturers as- 
sociation at a business luncheon held 
by the organization at Syracuse, N. Y., 
February 23. 

Other officers chosen were H. L. 
Hammond, Charles M. Cox Co., Bos- 
ton, first vice president; G. I. Godshalk, 
Flory Milling Co., Bangor, Pa., second 
vice president; Floyd Dailey, A. O. Dai- 
ley & Son, Binghamton, N. Y., secre- 
tary and treasurer. New directors are 
Lloyd Hedrick, Ralston-Purina Co., 
Buffalo; Morris Hoffecker, John W. 
Eshelman & Sons, Lancaster, Pa.; and 
L. S. Ryford, Beacon Milling Co., Ca- 
yuga, N. Y. 


PENNSYLVANIA 


Gerry Milling Co., Gerry, was robbed 
last month, but burglars succeeded in 
vetting only a few dollars from a 
drawer. 

Laraway [Teed Mill, Somerfield, suf- 
fered an estimated damage of $10,000 by 
fire February 3. 

Pennsylvania's picturesque grist mills, 
long idle, are being reconditioned and 
more than 600 are now grinding grain. 
Trade from farmers, who have an abun- 
dance of low priced grain, has been a 
stimulus to the old grist mills idle for 
so long. Pennsylvania had about 1,800 
mills in operation 100 years ago. 


MYLES 
LOUISIANA SALT 


**Nature’s Purest’’ 


Here is an economical 
salt, because its strength 
and purity make possible 
the use of less Myles Salt 
than any other salt to do 
a given job. It contains 
no moisture when packed 
and is guaranteed not to 
harden. Farmers like 
Myles Salt because of its 
even-running grain and 
general all around use on 
the farm. 


Packed in MylesHome- 
spun Grey or White Bags. 


Write for Prices and Samples 


Myles Salt Co., itd. 


Chicago Sales Representative 
360 NO. MICHIGAN AVE., CHICAGO, ILL. 
Telephone State 6276 


INCREASE THE 


MILK YIELD 
BY FEEDING 


PURITY DRIED 
GRAINS 


Protein 21% Fat 6% 


A perfect feed for the 
Dairy Cow and all 
other farm animals. 


WRITE 


Jos. Schlitz Beverage Co. 
Milwaukee, Wis. 


Dept G. 


Dependable 
Western 


Alfalfa Meal 


for 
Dairy and 
Poultry Feeds 


The Denver Alfalfa 
Milling, & Products Co. 


LAMAR, COLORADO 


Branch Sales Office, 
403 Merchants Exchange 
St. Louis, Mo. 


gas 


Marden’s is your safest, 
most dependable source of 
balanced vitaminstrength 
for starting and growing 

ls. Just the right pro- 
portions of ‘‘A’’ and 
to promote growth and 
stamina; to prevent early 
mortality; and produce 
strong, vigorous early lay- 
ers. A pure cod liver oil 
of highest quality — for 
years the choice of leading ” 
poultrymen and f 
mixers for their finest feeds. 
Its greater potency means 
lower cost per feed ton. 


MARDEN- WILD Corp. 


512 Columbia St., - Somerville, Mass. 
212 East OhioSt., - Chicago. Ill. 
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ARDRATE 


ALFALFA MEAL 


* 


A 
RDRATE arti ‘ciallydried 
Alfalfa is the finest meal obtainable 
for mixing with mash and feed for- 
mulas. Ardrate Al‘alfa has the 
following advantages over sun- 
dried Alfalfa: 10% more protein: 
7 times richer in vitamin ‘A’; 
lower fibre content; natural color. 


ARNOLD DRYER CO. 
Manufacturers of the ‘“‘Ardrier’’ 
3000 W. Montana St. MILWAUKEE 


Write or wire at 
once for prices and 
generous mixing 
sample. ------ 
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Write for low quantity prices today. } 
| MARDEN'S = 
| wh RDRAT 
Cod Lives Oi 
DTIFICIAL 
EMYDRATE 


Feed «nd Grain 


BABY 


| vOUNG POULTRY 
AND CAVING 


10 NET =) 2| 
{ow wr NET 


Sold in Boxes and Bags 


More and Better Eggs 


Hens provided a grinder with high 
calcium carbonate content, according 
to many experiment station reports, 
lay more and better eggs. The shells 
are thicker and tougher, of finest 
texture and less porous. PEARL 
GRIT is this combined mineral sup- 
plement and grinder. It produces 
results in bigger profits—for both the 


TH E iz E EBS co feeder and the dealer. 


Mitchell ae a. Daly 0336 PEARL GRIT CORPORATION 
i | PIQUA, OHIO 


Eureka Vertical Mixer 


equipped with 


High Pressure Molasses 
Injector 


“‘We have had this machine for about two years and 
are well satisfied in every way as to its performance. 
In fact, so well pleased that we would not change 
for several hundred dollars. The blending of the 
feed with molasses is as good as any commercial 
feeds that we have ever handled.’’ 


“‘We examined several mixers before our purchase 
from the S. Howes Co. and have seen several since; 
it is our candid opinion that we have the most 
simple installation and efficient horse-power-cost of 
any we have seen.”’ 


From letter written by Rapp Bros.. Inc. 


Write for a copy of our catalog FB 112 


S. HOWES CoO., Inc. 
SILVER CREEK, N. Y. 
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very small supply of Vitamins 

A and D in your feed may be 
sufficient to reduce rickets and some 
of the other diseases common to 
poultry. But only an adequate sup- 
ply will produce a feed that will give 
the poultry raiser the maximum pro- 
fits which it is possible to obtain. 


Tests conducted at one of the 
prominent agricultural schools in 
New England showed that when ade- 
quate amounts of Vitamins A and D 
as found in cod liver oil were added 
to an ordinary basal ration— 


Egg Production increased 
over 47% 

Hatchability 
over 33% 

Livability of young chicks 
increased over 100%. 


increased 


Another series of tests conducted 
by Dr. Henry T. Mason to deter- 
mine the effect on the weight of 
chicks raised for broilers showed the 
following remarkable results. 


When an adequate supply of these 
vitamins as found in cod liver oil 
were added to an ordinary basal ra- 
tion in common use, the weight of the 
chickens at broiler age was 100% 
greater than when the basal ration 
without the addition of the cod liver 
oil vitamins was fed. Even when a 
basal ration especially designed to pro- 


HEALTH 


| You may get by with 
| ration of Vitamins A and D.. but 


Your feed won’t produce 
— 


imerease 
in egg 

production 


Over 33% 
increased 
hatehability 


Over 100% 


inerease in 
livability of 
young chicks 


10 to 100% 


increase in 
weight of 
broilers 


mote extremely rapid growth was used 
the addition of the cod liver oil vita- 
mins increased the weight over 10%. 


With CLO-TRATE you can add 
an adequate supply of these neces- 
sary Vitamins to your feed at an in- 
creased cost of less than 2%. Ma- 
terially less than the cost of using 
ordinary cod liver oil. 


Don’t risk a feed that may reduce 
profits by providing a ration with an 
insufficient supply of Vitamins A 
and D. 


CLO-TRATE is a concentrated 
cod liver oil from which the bulk of 
the non-vitamin-bearing fats has 
been removed. It supplies the ideal 
combination of both Vitamins A and 
D as found in cod liver oil and 
equally important, it supplies them 
with a minimum of fats. Excess fats 
are injurious to chickens, upset di- 
gestion, and materially reduce the 
effectiveness of the vitamins. 


CLO-TRATE mixes readily with 
any feed. It has all the advantages 
of straight cod liver oil without its 
disadvantages. It is superior to any 
feed supplying Vitamin A or Vitamin 
D alone. It is most economical and 
will pay for itself many times over. 


Write today to the office nearest. 
you for further information and 
quotations. 


PRODUCTS CORPORATION 


113 North 13th Street, Newark, N. Je 


Reg. U. S. Pat. Off. 


323 West Polk Street, Chicago, Ill. 


CLO-TRATE 


COD LIVER OIL 
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You cannot make a mistake by 
recommending a superior article. 


Quality is the surest foundation for 
permanent success. 


4 


FLOUR 


THE HIGHEST KINGMIDAS 
PRICED FLOUR Sells Easily 
IN AMERICA | 
Satisfies | 
AND Housewives 
Bak 

WORTH ALL | Grocers | 

AND WORTH LT COSTS IT COSTS Brings Repeat | 

King Midas Mill Co., Minneapolis, Minn. 
| 
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